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THE LEADING FIRE INSURANCE COMPANY OF AMERICA, INCORPORATED 1839, CHARTER PERPETUAL 


AETNA INSURANCE CoO. 


oO TY EING, Seu WM. B. CLARK, President. 


A. C. ADAMS. 


HENRY E. REES, t Assistant Secretaries. 





NORTHWESTERN BRANCH, OMAHA, NEB, 





Cash Capital........ceeeseee+e++ $4,000,000 00 WM. H. WYMAN, W.P. HARFORD, 
ol 14,073,948 37 General Agent. Asst. General Ageat. 
Total Lishilities...0--0000.000--. GARETT PACIFIC BRANCH, SAN FRANCISCO, CAL. 

Wet Surplus..........-.cecccesss 5,668,070 57 SOARDMAN & SPENCER. Gost 
Surplus to Policyholders......... 9,651,070 57 . 





Losses Paid in 83 Years.........- 90,933,965 3% 


*NLAND MARINE DEPARTMENT. 


CHICAGO, ILL., NEW YORK, 
145 La Salle Street. 52 William Streste 


WESTERN BRANOF: 
ZETNA BVUILDING, 2IZ3 VINE ST.. 
SIncinNAT:, CHIC. 

















KEELER & GALLAGHER, General Agents. 














WHY TO INSURE IN THE CONTINENTAL. 


WHY TO INSURE IN AN AMERICAN COMPANY. 


AMERICAN COMPANIES ARE THE LARGEST; 








of the six companies (including the “Continental”) report- 

ing OVER TEN MILLION DOLLARS IN ASSETS, only one 

is foreign, and its U. S. assets are less than those of the 

“Continental.” 
AMERICAN COMPANIES ARE THE STRONGEST ; 

of the four companies (including the “Continental”) whose 

reports show a surplus to U. 8. policyholders EXCEEDING 





FIVE MILLION DOLLARS, none are foreign. 
COSTS NO MORE. 
yhy patronize foreigners when you can get the same thing 
at the same price from fellow-countrymen? 
GIVES BUSINESS TO THOSE WHO GIVE YOU BUSINESS. 
Stockholders of the American Companies are their partners, 


Is an American Company, owned by Americans and managed by 
Americans. 

Does business under the Safety Fund Law, making its policy “Con- 
flagration Proof.” 

Assets ($11,599,011) and surplus ($5,901,328) to policyholders are 
larger than those in the U. 8. of any foreign company 

Paid in full all losses incurred in the great Chicago and Boston 
conflagrations. 

Since organization its loss payments to policyholders exceed Forty- 
seven Millions of Dollars. 

You secure, if desired, the advantage of inspection by experienced 
men, and will be furnished on request with information regard- 
ing safe construction of buildings, etc. 

Prompt attention to loss adjustments ensured by the organized 


force of traveling men which the Company’s large business 
enables it to maintain to cover every section of the country, 
and which a smaller company could not afford. 

Organized in 1852, its fifty years of successful business prove its 
financial strength, conservative management and fair treat- 
ment of policyholders. 


| 
and as they are distributed throughout the United States 
they are doing business with you. | 

PROFIT, IF ANY, REMAINS IN THIS COUNTRY, | 
contributing to the general prosperity, which in turn benefits | 

















Continental Building, 


Western Dept., 
46 Cedar St., New York, 


Rialto Bidg., Chicago, Ill, 


THE CONTINENTAL FIRE INSURANCE COMPANY, 


D. W. C. SKILTON, President. 
EDW. MILLIGAN, Secretary. 


Surplus to Policyholders, $3,116,250.56, 





J. H. MITCHELL, Vice-Presideng, 
JOHN B. KNOX, Assistant Secretary. 





Total Losses Paid, Over Forty-Seven Million Dollass. 






CASH CAPITAL, TWO MILLION DOLLARS. 
PHOENIX Outstanding Losses, $454,788.57  Amets, $5,953,444.45 Reinsurance Reserve, $2,382,405.32 Net Surplus, $1,316,250.56 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR, Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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Cooper _ {comevra cistavry coma 


Fire|nsurance Company | Personal Accident 


iaeiaiitidian a and Health Insurance. 
; More Than Four Million Dollars Paid to 
Policy Holders. 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 
Producers, Adcress—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 


G E RMAN 134 Monroe Street, Chicago. 


OHNIO’S LEADING ACENCY COMPANY. 


Fire Insurance Company, Cincinnati Underwriters 


OF WHEELING, W. VA. CO7KPOSED OF 


ORGANIZED IN 1867. — SECURITY 
Cash Capital, $100,000. Net Surplus, $129,132.06 | Fire and Marine Insurance C9. | Fire Insurance Company. 


ORGANIZED 1864. Oreanizep 1881. 


, SAPIYAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $274,280 
WM. F, STIFEL, President, SURPLUS $191,199. SURPLUS $186,910. 
¥, RIESTER, Sccretary. ANTON REYMANN, Vise-Pees’t | COMBINED STATEMENT. 


g Capital $250,000, Assets $572,092.89, Surplus $396,892.19, 
x 9 D) * 
» W. RICE, Special Agent. | », &. ROTHIER, President. 


| ADAM BENUS, Secretary. Cincinnati, Ohio. 


Firemen’s Insurance Company | +>. —- 
OF BALTIMORE, MD. NATION A bday at ic 5 


OF CINCINNATI, OHIO. 


a General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


G. W. POHLMAN, E. W. BURNET. 
General Agent Western Department, 21 East Thied St., President. Secretary. . 
CINCINNATI, O. 


il cial i cadena — GARDNER E. MEEKS, State Agent, 
Missouri, Kansas, Colorado and Nebraska. Columbus, Ohio. 


CColumbjq (Merchants and Manufacturers 


INSURANCE COMPANY, 


INSU RANGE GOMPANY | Cincinnati. 


CHARTERED (836. PERPETUAL. 
OF DAYTON, O. 


Capital - $150,000 Assets - $304,668 
CONFINES ITS BUSINESS TO OHIO. Surplus to Policyholders - $237,007 


Wriiam H, Catvert, President. Winvtzcp S. Huxtu, Ja., Setp 





Cuas. D. Mzap, H. E. Mean, Cuas. W. ScHENK, 


President. Vice-President. Secretary. 


























£. M. THRESHER. O. 1. GUNCKEL, 
President. Secretary. 131 East Third Street. Telephone 787 Main. 


Ohio Farmers Insurance Company 


LE ROY, OHIO. 








Fire, Lightning and Tornado Indemnity. 


Carziully Invested Assets on January Ist, 1902, of $1,250,023.40, reserved 
as follows for the protection of policyholders. 


*- JAS, ©. JOHNSON, President, 
& &. BENRAM, Secretary, 


LOSSES PAID MORE THAN $10,000.000.00 
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OFFICERS. 

C. M. Kgever, Asst. Secretary. 

E. H. Irwin, Actuary. 

W. L. Eaton, General Attorney. 

W. H. Kennepy, Supt. of Agents. 
CRAYKE PriEstLeYy, M.D.,Med. Director. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA. 
ESTABLISHED 1896. 
Paid-up Capital, 8100,000.00. 
Statement of approved, interest-bearing securities deposited with Auditor of 
State of lowa, December 31, 1901. 
First Mortgages, lowa Farms, $677,050.00. Value, $1,913,273.00 
Loans to Policyholders, 18.829.35. Reserve 28,182.28 
Total (Ratio 35.854) $695,879.35. $1,941,455.28 
The NORTHWESTERN LIFEand SAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
sbare costs $2.50 a month; $7.50 a quarter: $15.00 semi-annually ; or $30.00 annnally. 
Each share is guaranteed to produce the sum of $300.00 in ten years.with the addi- 
tional profit of interest, Japses, and all interest on such lapse fund, all fines and penal- 
ties for reinstatement of lapsed policies. No medical examinations required on these 
shares, Policies written from one share to one hundred. Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on the invest- 
ment lines, also giving a reasonable amount of insurance in case of death. Loans 64 
per cent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a policy easy to maintain. No possible chance of loss, as every 
dollar is guaranteed to the policyholder whether he lives or dies and is secured with 
a deposit with the State of Iowa. 


AGENTS WANTED. 


Reliable, energetic and experienced agents can treble their commission earnings 
by selling our ten-yearendowment investment policies. Address or apply to 
THE HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ia. 
L. E. SPENCER, Mgr., Chicago Gen’l Agency, 1501-3 Marquette Bldg., Chicago, Ill 
TRUSTEES. 

G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor, State of lowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & Trust Co.; 
J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, President Guthrie Co 
National Bank, Panora: W. L, Eaton, Speaker lowa House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Supt. Agents, Denver. Colo.; 
J. B. Tinker, Mason City; F. H. Nichols, Denver, Colo.; C. C. Crowell, Des Moines.~ 


D. F. Witter, President. 

ARTHUR REYNOLDs, Vice-President. 
G. W. MarRQuaRprt, Treasurer. 

C. C. CROWELL, Secretary. 

F. H. NicHo.s, Asst. Secretary. 





SURPLUS LINES. 
The New York and New England Underwriters at Lloyds. 


Henry ALTENBRAND, Pres. Manhattan Malting Co. New York. 

Cc. V. V. GuNTHER, Banker, 2 Wall Street, New York. 

E. A. PINKNEY, Gen. Mgr. Steelton Gas Co., Steelton, Pa., and Gen. Mgr. and 
Treas. Middletown Gas Co., Middletown, Pa. 

Joun A. Fiske, A. C. and J. A. Fiske, New York. 

W. C. TreceTrHorp, Vice-Pres., Western Anthracite Coal Co., and Asst. Sec. 
Spanish-American Iron Co., 71 Broadway, New York. 

SAMUEL H. HARRINGTON, Consulting Engineer and Electrician, 143 Liberty 
Street, New York. 

Ropert H. Evper, First Asst. District Atty., Kings County. 

JoHN H. Love, Jr., with Botany Worsted Mills, New York. 

JAMES HUNTINGTON RipLey, Managing Director Boston Occidental Mining 
Co., 11 Broadway, New York. 

E.tuis B. SourHwortn, Pres. Washington Electric Light & Power Co:, 68 
William Street, New York. 

Lewis H. STarRKEy, Cashier City Trust Co. of New York. 

Cc. C. TeGeTuorr, Treas. Railroad Securities Co., 120 Broadway, New York. 

HERBERT BUXTON, Insurance, 76 William Street, New York. 

CHARLES L. SMITH, President Vomath Plate Co., Brooklyn, N. Y. 

A. CRITTENDEN FISKE, A. C. and J. A, Fiske, New York. 

THomas H. WALKER, Broker, 256-257 Broadway, New York. 

WiLtit1aM C. Dorntn, Vice-Pres. and Treas. American Lead Corp., former 
Pres. of the Hudson River Bank. New York. 

James O. SHEARER, County Official, Northumberland County, Milton, Pa. 

J. D. Bremer, New York, former Secy. Erie Fire Insurance Co. 

CHARLES E. RinG & Co., Insurance, New York City. 

James H. Grady, Commission Merchant, 44 Harrison Street, New York. 

LEONARD B. Drowne, Real Estate, Brooklyn, N. Y. 

J. SEVERIN CHARLESON, Secy. and Mgr. American Lead Corp., 11 Broadway, 
New York. 

AVERY CLINTON SICKELS, Pres. Steelton Gas Co., Steelton, Pa., and Pres. 
Middletown Gas Co., Middletown, Pa. 

J. J. VAN Horne, Publisher, 18-20 Rose Street, New York. 

PauL Hunter, of Scientific American, New York. 

GILBERT HunTER, Mgr. New York Laundry Machinery Co.. New York. 

JAMES R. FANCHER, of Fancher & Ketcham, 20 Nassau Street, New York 

JAMES S. IFILu, 323 Walnut Street, Philadelphia. 

Epwarp LeacuH, 216 Front Street, New York. 


Bremer, Fiske & Ring, Attorneys, 80-82 Williams St., New York, 
J. B. Roddick, General Agent, 177 La Salle St., Chicago 





The Metropolitan Life Insurance Co, 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES 
” OF THE UNITED STATES AND IN CANADA. 


The Payment of over Three Hundred Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $1,000,000,000 
attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


_Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his a ae establish his claim to 
the highest position in the field. It is within his certain reach. The opportunities 
for merited advancement are unlimited. All needed explanations will be furnished 
upon application to the Company's Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS, 

James S. Roperts, Secretary. 

J. R. Ricnarpsow, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass’t Secretary. 
James M. Crate, Actuary. 

Hon. Stewart L. Wooprorp, Counsel. 
A. 8. Knieut, Medica) Director. 

E. M. Hotpen, Ass’t M 








Joun R. HEGEMAN, President. 

Hazy Fiske, Vice-President. 

Grorce H. Gaston, 2d Vice-Pres't. 

Gzorcz B. Woopwarp, 3d Vice-Pres’t. 
s H. WitLaRrp, Medical Director. 

W.S. Manners. Asst. “ 29 

J. J.THomPson. Cashier and Ass’t Sec’y. 








49th ANNUAL STATEMENT 






Snmrance C 
rey 


A, MH. SAWYER, President. W. iH. STEVBNS, Secretary 


Capital, - - - - $ 500,000.00 
Assets (to protect policyholders), 2,440,078.74 
Net Surplus to Policyholders, - 1,095,541.71 
Net Surplus to Stockholders, - 595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohie. 
FP. W. ALEXANDER, Special Agent fer Indiana and Kentucky, Indianapolis, Ind. 
L.S.MacENANBY, State Agent for Ill., Wis. and No, Mich., 195 La Salle St., Chicago 





ORGANIZED 1870. 
SEMI-ANNUAL STATEMENT OF THE CONDITION 


OF THE 


CONCORDIA FIRE INSURANCE COMPANY 


Of MILWAUKEE, WIS. 
JUNE 30, 1902. 


CASH CAPITAL . . ‘ ° ‘ $200,000.00 
Reserve for Reinsurance p ° ‘ , 549,585.65 
Net Surplus ° ; = 90,058.13 
TOTAL ASSETS $974,837.47 





GEORGE BRUMDER, President, FRANK DAMKOEHLER, Secretary. 





W. B. BIERCE, 
State Agent Michigan and Ohio, Whitney Opera House Block, Detroit, Mich. 
H. A. BARTELS, Special Agent. 








The Columbian National Life 
Insurance Com pany , BOSTON, MASS. 


Incorporated under the 
laws of Massachusetts. * 








PERCY PARKER 


. ‘ President 
WM. BUTLER WOODBRIDGE ‘ 


General Manager 














INCORPORATED 1865. 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Gompany In the West. 


Assets, January 1, 1902........ pn lidneakidyadeeenduy usuabel $3,964, 705.69 








SS Se ree seunen pindhyeedtoes seeeees _ 200,000.00 
Liabilities, including reinsurance. ............-.seseeeeeees 2,589, 430.23 
Net SurP.us..... eevecess eennedioesadesds sdbeeerqnessota - 1,175,275.46 





Cc. 0. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 
D. B. SCHULTE, Treas. 


THOS. H. SMITH, State Agent, Dayton, Ohio. 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Sec, 





FIRE INSURANCE 
A COMPANY... 
ORGANIZED 1859. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1902, 


I CONE. cncnssoscceminthneamnawda nieanrcnendwmeaabewessen evened $1,000,000.08 
Maserve Tor Wmenrmed, PremmieGeiies ss écice 0008 0800s cccc 00000008 scnsecncee 1,782,129.08 
Reserve for Losses and all other Claims........ 0... ..++eseeeeeseeeess sess 163,409.07 
Bee IEDs 0 060 0000 ces. cdes gihbeces 600950+ 060d Shes 6b06 ents 6000 80 2,484,447.51 

DOteE AMID is 0 000 iste cides csccineceivess cnbe.cnes senssvesscdeostseneeed $5,429,985.61 


HUGO SCHUMANN, President. 


CHARLES RUYKHAVER, Secretary. 
Gustav Ker, Ass’t Secretary. 


WESTERN DEPARTMENT. 


Fr. Von BEENUTH 


Gzo. B. Epwanpe ¢ Vice-Presidents, 


=. G@. HALLE, Manager, Royal Insurance Bldg., Chicage, fll. 


M. W. CLAYTON, State Agent, Troy, O. 





CARL H. SMITH, Special Agent, Dayton, Ohio. 















| 
| 


a eee 
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Provident Savings Life Assurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 








Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 


JUSTICE and SATISFACTION | TO FIELD WORKERS 
pA Bag ha a oe omg pe orga gpa THE PRUDENTIAL 

















the endeavors of the management of the Union Mutual in : 
all transactions. And Promptness is another Home Office Is now offering to men who can write 
motto--prompt answering of letters, prompt issuing of yaa ——— ordinary business most 
policies, prompt settlement of claims. Always a place for . advantageous contracts, with liberal first year 
reliable, capable Agents. and rénewal commissions, securing not only 
immediate returns, but alsoa continually increas- 
° e ing annual income, the direct result ofsystematic, 
Union Mutual Life Insurance Co. intelligent effort.” ‘The equipment is a mosi 

INCORPORATED 1848, 

FRED E. RICHARDS, President. 


varied line of policies, on both PartTiciPATING 
ARTHUR L. BATES, Vice President. Portland, Maine. 





AND Non-ParticiPATING Pians, thus enabling 
the Agent to meet any condition or emergency. 


Address 
Address { THORNTON CHASE, Supt., 84 Adams St., Chicago, Tl. 
ther 1 EDSON D SCOFIELD, Supt 1110 Ame Tract Society Bldg., 150 Nassau The Prudential Insurance Company of America 














St.. New York Ofty. JOHN F. DRYDEN, Presipent. Home Office: Newark, N. J. 
LONDON HI h i j N] f f h \ l) AGG| Ni} NT 60. | The increase in business written for 7he Western 
(LIMITED) i 
OF LONDON, ENGLAND. and Southern Life Insurance Company is only equale 






' HEAD OFFICE—MANHATTAN BUILDING, | by the improvement in the quality of the business. 
CHICAGO, ILL. | 


A. W. MASTERS, GENERAL MANAGER | Good company to be with. 


Individual Accident, Employers, General Lia- 


eer oy bility, Workmen's Collective, Eleva- W. J. Wo.uss, Henry Bou, FRANK CALDWELL, 
OrnGaNIzED 1869. tor and Teams Insurance. Secretary. Director of Agencies. President. 
CONKLING, PRICE AND WEBB, CHAS, L. RAYMOND, 
Gen’! Agents Illinois, Missouri and Indiana, Gea’! Agent Mic igan, 1229 Majestic Bid. | Home Office, Fourth and Broadway, Cincinnati, Ohio. 
New York Life Building, Chicago. Detroit. 





..CHARTBRED 1866... What is the use of saying ‘‘the best company,” or ‘‘ the 
THE OLD RELIABLE strongest company,” or ‘‘the largest company ?” 


They all say those things. 
HARTFORD LIFE_INSURANGE COMPANY J | ny 


Gzo. E. Kerner, President. Cnas. H. Bacau., Secretary. 


Issues policies upon all the latest plans and most liberal conditions. T H E Pp EN N MUT U AL LI F E 
Its ORDINARY LIFE and LIMITED PAYMENT CONTRAOTS becoms 


ENDOW MENTS at AGE 80. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene | N s U R A N o | ¥ QO M P A N y 
coemnens, ny yyy and + f+ ~ (praia Policies, in 
mounts from $10 to , from Ages 2 to 60. 
These poiicies are plain in terms and conditions. All contracts are in 
full immediate benefit in case of death by accident. OF PH I LADELPH IA. 
THE RECORD TELLS. 
$22,000,000 Paid to Policyholders and Beneficiaries. ORGANIZED 1847. 


PURCHASB A HARTFORD LIFE POLICY AND YOU GET THE BEST7- 





THAT TELLS THE WHOLE STORY. 








NO DEATH LOSSES IN 1901. 


The Bankers Reserve Fund Iks Accident 

Life Insurance Company, 

—_—' me reeal henna P sti Ff. t Gg and Health 
b J a if, e f, ut as 


DESIRES GENERAL AND DISTRICT AGENTS 


FOR TERRITORY IN OHIO. OG, F Policies. 


The Banker: ‘eserve isa Home Company backed by responsible business men LAR NEFITS. \e BEST COMMISSIONS. 
of Cincinnati. [t fers to producing agents in Ohio the advantages of a contract cE BE LOW RATES ; 
direct with the home office on a liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the State. The advantages 














of soliciting FOR A HOME COMPANY are obvious. Assets, - ~- $999,667. Surplus, - ~- $390,484 
All inquiries carefully attended to. 

P. F, SWING. President, J. B. SWING, Auditor, 

DR. T. V. FITZPATRICK, Vice-Pres. and Med. Dit.. JAMES W. POWBBS, Sec., | KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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Northwestern _« | 
National Life Western Assurance Lo, 


Insurance Company, % °™’vrestan J. J. KENNY, 


V.-Pres. and Managing Director 


MINNEAPOLIS, MINN. 


Assets, January 1, 1902, in U.S, - $2, 280,953.85 
TOTAL ASSETS, - ° ° ° ° $2,477,292.25 | Surplus in United States, - - - 735,491.78 
INSURANCE IN FORCE, v4 5 ‘ 38,129,315.00 | income in U.S. for 190I, - - - 2,538, 106. 46 
NUMBER OF POLICIES IN FORCE, - 26,159 ae 
Losses paid in U. S. from 1874 to 1go1, 21,709, 395-51 
W. F. BECHTEL, President. Dr. J. F. FORCE, 1st Vice-Prest. 
WALLAOE CAMPEBLL, 24 Vico Prest. and Sup’t a Price , SPECIAL AGENTS: 
FRED J. SACKETT, Secretary and Treasurer. Kentucky and Tennessee, i. B. HART, Memphis, Tenn. 
Experienced and ambitious agents can obtain desirable con- Ohio, H. M. GIBBS, Columbus. 


tracts with promotion according to merit. Address company as above. 


FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary 


ROYAL UNION MUTUAL LIFE INS. CO. ESTABLISHED 1853 


DES MOINES. 





coo FH Bicce 


That the reader may realize the progress of the Compary, the following Table 


—_ a "a aon entiation THURINGI A INSUR ANCE C0 
1886 $6,089 $234,500 $5,576 $2,139 ra 
1892 35,655 1,148,775 89,126 6,162 

1897 96,148 4,456,659 226,876 35,396 


1901 310,893 9,505,492 753,103 71,694 


OF ERFURT, GERMANY. 
The lowa Law Absolutely Protects the Insured. [lost Liberal UNITED STATES DEPARTMENT: 


Policies. Highest Interest Rate. Largest Cash Settlements. ‘0t Wittam Street. ° e ° NEW YORK. 
J. W. A. STAUDT F. G. VOSS, Manager and Attorney. 
. . - , 
STATE AGENT, CANTON, OHIO. 








You cannot afford to spend your time selling Life Insurance without knowing 
what we have to offer, 








ILLINOIS FIRE UNDERWRITERS | ° C&Mtral Accident . 


....Insurance Company, 
OF CHICACO. 2) 
Jas. H. BoxrieLp Chicago, Capitalist PaTRICK E. MCDONNELL, Sr., Chicago | Park Building, PITTSBURG, PENN. 

and Real Estate Chief Engineer 
Sewers. 








Department of 





Joun T. Barron, Chicago, Western 














; : - RoMAINE M. Concer, Chicago, R. M. | 
Manager American Powder Mills of Conger & Co., Real Estate and Capital and Surplus over oe e $200,000. 
Boston, and Barron & Hawley, St Loans. | 
Louis and Chicago. Dr. Kicuarp Haey, Brighten Park 
Hon. WM. F. BRENNAN, Chicago, Dep ——e wg <~— ane ——. 
tvc ss 2 r PublieW is. PRANCIS A. MCDONNELL, licago a 
eee ee Attorney and Counselor at Law. SPECIALTIES: 
Dr. Epwin E. Oper, Chicago, Physi Wa. S. Baker. Chicago, Insurance. . o . 
cian and Surgeon. P.C_O' DoxNELt,Chicago. Undertaker. | Am Accumulative Combination Accident Policy --- The 
DEPOSITORY: Garden City Banking’ and Trust Co. best policy written. 
| New Plate Glass Policy---Mo1e definite and liberal than 
Moderate lines written on strictly surplus business at Tariff rates only. other policies 
New York Standard form of Policy used. Address all communications to | 
W. 8. BAKER & COMPANY, | The above contracts are che best to buy and the best to sell, 
General Agents and Attorneys, 
Suite 1305, 155 La Salle Street, CHICAGO, ILL. 





| AGENTS WANTED 


THE OLD PHOE N IX iaceenale wa 
Fjome ifelnsurance ampany MUTUAL LIFE 




















OF NEW YORK. | 
Se edna anataninen _ INSURANCE COMPANY, OF HARTFORD, CONN. 
SY GARaNE at. : rete rtd | issues the most popular forms of life insurance 
pte yy — 4 "3s'o78.00 contracts of any company in the world, For ter- 
Net Se # 1, 262,588.50 | ritory, liberal terms to agents and sample policies, 
INSURANCE IN FORCE $ 54,069, 852.00 jan 
— ADDRESS, 
| JULES GIRARDIN, Gen. Agt. for Iil., . The Temple, Chicago, Ill. 
| ROB'T N. FRYER, Gen. Agt. for Sou. Ohio, Cincinnati, Ohio. 
FOX & NIELSEN, Gen, Agts. North. Obio, : Garfield Bldg., Cleveland. 


McDONALD & WINGFIELD, Gen. ‘Agts. for Ky., Keller Bldg, Louisville, Ky. 





6 THE WESTERN UNDERWRITER. 





THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 W. Fourth Street, Cincinnati, Ohio. 


Reorganized and doing a strictly conservative business. 





CAPITAL $200,000. SURPLUS, $55,000. 


WILLIAM WOOD, Secretary and General Manager. 


JUDGE M. DONNELLY, President. F. D. PRENTICE, Vice-President and Treasurer. 

















INTER-STATE LIFE INSURANCE COMPANY $ INDIVIDUAL FIRE UNDERWRITERS OF ST. LOUIS 
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la 
> icensed by the Insurance Department of Missouri. 
r $ 280, 000.00 CASH IN Soa TRUST Co. 
> 
, CAPITAL, PAID-UP, $100,000. $1,000,000.00 TOTAL AVAILABLE ‘ASSETS. 
> f THE UNDERWRITERS ARE: 
4 GeorceE L. ALLEN, President Fulton [ron GEorRGE D. Markuam, Senior Partner W 
4 Incorporated under the Legal Reserve Laws of Ohio, ...........1901. Works. H. Markham & Co. 
r $100,000 deposited with the State for the security of Policyholders. W. K. Brxsy, President American Car & Eias MICHAEL, Secretary and Treasurer 
Founary Co. Rice-Stix Dry Goods Co. 
r ’ , : . R. S. Brookines, Vice-President Sam‘! I. W. Morton, Advisory Director Sim- 
r A staunch “ Old Line” Ohio company, with leading business men Cupples Woodenware Co. mons Hardware Co. 
[ of Cincinnati in the directorate. am CAMPBELL, ~~ : Tues Lf - eh ag ———- Har- 
ay . situate ; » i ui MURRAY CARLETON, President Carleton gadine-McKittrick Dry Goods Co. 
Issues especially attractive policies on Ordinary Life, Limited Dry Goods Co. Dru, 6 Rocene Wires Tine Peeskinat 
Payment, Endowment and Annuity Plans. H. N. Davis, Pres. Smith & Davis Mf; B. Nugent & Bro. Dry Goods Co. 
s Joun D. Davis, Lawyer. EBEN RICHARDS, Vice-President Mexican 
A District Agent Wanted for each county in Ohio and Kentucky, to R. B. Duta, Managing Director Conti- Central Railroad. 
whom a liberal contract, with renewal commissions and exclusive ter- nental Tobacco Co. JOHN ScuLLIn, Capitalist. 
ritory will be given. D. R. Francis, President D. R. Francis E. U. Simmons, Advisory Director Sim- 
& Bro. Commission Co. mons Hardware Co. 
The Inter-State Life has all the advantages that other good Jos. M. Hayes, President Jos. M. Hayes Corwin H. Spencer, Capitalist 
companies have and is besides a HOME COMPANY. 4 Woolen Co. D. D. WALKER, Capitalist. 
si} Samugt M. KENNARD, President J. Ken- Festus J. WabDE, President Mercantile 
Agents will find it desirable to deal DIRECT WITH THE HOME ] nard & Sons Cerpet Co. Trust Co. 
OFFICE of the company which they represent. | I. H. LionpeRGER, Lawyer. Rotta WELLs, Mayor of St. Louis and 
Information cheerfully furnished. Correspondence confidential. | P.C. MAFrFitt, —. - ™ ace mu American Steel Foundry Co. 
r | | Applications to W. ARKHA Attorneys and Managers. 
, A. GC. TURNIPSEED, President. @ 24 Century Bultding, 0 Leute. 
SBSH OBO OO hOHS SOOGE 4 Will write true Surplus Business only, beginning Octover 15th. 
§35, 536, 537, 538 and 539 The Spitzer Bldg. 


to represent our Personal Accident and 


TOLEDO, OHIO. Health Departments # % #% *% % 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 = ADDRESS 


Payments Monthly, Quarterly, Semi-Annually or Annually. Maryland Casualty Company, 
GRAND OPPORTUNITY TO AGENTS for Territory in . , 
Pennsylvania, West Virginia and Michigan. Home Office, Equitable Bidg., 
BALTIMORE, MD. 


W. S. MATTHEWS, J. G. ROBISON, JOHN T. STONE, President. 
President. Secretary. 
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Surplus Lines at Tariff Rates. 
w% A Lloyds That Possesses Underwriters Whose 
ation, WANN) aie 
pions ip ony SCOTTISH AMERICAN FIRE ASSOCIATION. 
FIRE and MARINE SALVACE. nia ee is, 


A. J. SALOMON, General Manager. 



























PRINCIPAL OFFICE : SOUTHERN DEPARTMENT : - UNDERWRITERS: 
. D. HANNAH—Treas. Hannah & Hogg, wholesale liquors and prop. Brevoort Hotel 

Nos. 207 and 209 Nos. 714 and 716 DAVID HOGG—Pres. Hannah & Hogg, wholesale liquors and prop. Brevoort Hotel 

MADISON STREET, WASHINGTON AVE., BOS. 38R C. EVERETT—Justice of Peace. 
ED. F. KEEFER—Of Doud & Keefer, live stock commission. 

CHICACO. ST. LOUIS. W.L. DOGGETT—Of W. L. Doggett & Bros., real estate. 
J. M. KAISER—Of Eiseman, Kaiser & Co., manufacturer of leather goods. 
JOHN MILLOY—Of John Milloy & Co., wholesale dry goods. 
LONG DISTANCE TELE. 1. F. SMALL, Superintendent. GEORGE W. HOYT—Of George W. Hoyt & Co., wholesale dry goods. 
PHONE, MAIN 276. BELL TELEPHONE, 3081. B. Z. GLASER—Of B. Z. Glaser & Co., silks. 








N. E. NEWBURGER—General salesman Marshall Field & Co., wholesale. 
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With which is combined 
BLACK AND WHITE—Established :890. 


PuL.ished Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Salle Street), and Cincinnati (4Etna Build 
ing). E. Jay Wohlgemuth, Manager; C. M 
Cartwright, Managing Editor. Subscrintion 
Price, Two Dollars a Year; Single Copies, 1¢ 
Cents Each. 


Entered at Chicago Postoffice as mail matter of 
the second class. 











TRAVESTY ON LIFE INSURANCE. 

In the great western metropolis of Chicago, 
with all its wealth and power, with its thou- 
sands of insurable people, two eastern com- 
panies, prominent factors in the business, are 
offering bargain counter rates at from $2 to 
$5 a thousand. What an example to put be- 
fore intelligent business men! What a reflec- 
tion on the great calling of life underwriting! 

We have heard business men chuckle over 
the December bargains they had purchased and 
cast aspersions on the methods of a company 
that sold gold dollars for five cents. Two 
men this week have called up THE WESTERN 


Unpberwriter’s Chicago office to inquire 
whether Mr. ——’s “goods were worth $3 per 
thousand,” adding that it was only for a 
year. 

Who pays the fiddler? Some one is being 
taxed. Some one’s funds are being confiscated 


in order to allow agents to sell insurance at 
such ridiculous rates. The persistent policy- 
holder is the man who pays good -money into 
a company’s coffers so that it can give insur- 
ance to “rounders.” If a man is held up and 
robbed, and the criminal is caught, he is com- 
pelled to atone for his act. A life insurance 
company can confiscate the funds that belong 
to its policyholders to pay large bonuses, 
whereby an agent can afford to sell a policy 
at $3 a thousand, and its officials are lauded 
for their interprise in rounding out the year 
with a large volume of business. 

Bargain-counter December life insurance, as 
sold to-day by two New York companies, is 
paid for, dollar for dollar, by old policyhold- 
ers. Money is taken which is theirs. Such 
tactics, nefarious in every respect, are a dis- 
grace to American life insurance. 





LIFE INSURANCE CZARS. 

There are a few executives of some of the 
middle grade life companies who have formed 
so exalted an opinion of their importance as 
not to even touch the good old earth. Hap- 
pily they compose but a small coterie of men. 
Brilliant they are, indeed, and deserve credit 
for all they have achieved. To them is due 
largely the success of their companies, but 
co-operating with them are the agents and 
their home office and field associates. “I am 
the Life Insurance Company,” seems the 
shibboleth of these inflated officials. This 
spirit of dictatorship is seen in the suppression 
of ambition on part of employes of the com- 
pany. No authority is given, no responsibility 
is alloted. The great czar rules all. Larger 
responsibilities should teach more humility. 
This is the case when men are really, gen- 
uinely big brained and large hearted. 





GOOD POINTS IN ADVERTISING. 
Editor Putnam, of Insurance Economics, has 
presented a few truths on insurance advertis- 


ing that are most pertinent. We republish it 
because it expresses exactly the sentiment of 
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this paper. The “write-up” journals belong 
to a weak school of publications. They are 
forced to the old plan of throwing laudatory 
remarks with a free hand, because they can 
attract advertisers in no other way. A “write- 
up” is paid for and represents no one’s opin- 
ions save the man who is paying hard cash 
to see in print the consoling piece of informa- 
tion that he has a “great” company. Read- 
ers are not obtuse. They appreciate that the 
editor would not have flung so roseate a quill 
had there not been the financial incentive. A 
“puff” or “write-up weakens an advertise- 
ment 50 per cent. Straight advertising pays. 
It is not profitable to have a lot of confec- 
tionery phrases in a paper, because a “write- 
up” signifies that a paper cafinot hold its 
advertisers by its own value and subscription 
list. Mr. Putnam well says: 

When you advertise in insurance periodicals 
get the best you can for your money. 

Buy advertising space and nothing else 

Do not spend good money trying to buy 
editorial notices. 

The papers which are the most lavish in 
editorial notices are the least valuable as ad- 
vertising mediums. 

A paper which offers ai editorial notice as 
an inducement to advertise, does so because 
its circulation is of little or no value to the 
advertiser. 

A paper which has a good circulation can 
secure advertising without throwing in free 
editorial notices. 

Good companies do not need to be written 
up. 
The papers which make a practice of writ- 
ing-up good companies will do the same for 
weak companies—if paid for it. 

Everybody knows it, and editorial notices 
are discounted in proportiap. 

Good companies should do their advertising 
straight and advertise in straight papers. 

Buy advertising space only and expect noth- 
ing else. 

You will then get full value for your money. 

It is worth all the money paid for a good 
insurance company to have its advertisement 
inserted in a publication which does not need 
to give free editorial notices in order to se- 
cure patronage. 

RETURN TO FORMER RATES 

That there is no danger of a fire insurance 
trust is very evident from the attempt of the 
companies to collect the 25 per cent advance in 
rates. Competition was sharp enough to force 
a return to the old tariffs in country towns 
and the application of schedules in others that 
will give but a safe margin of profit. With 
conditions as at present, there can never be a 
fire insurance “trust.” With values increasing 
and there being constantly added more demand 
for insurance, it would seem impossible for 
any combination to control the situation. The 
Union, for example, is no trust. It was pow- 
erless in the face of outside competition, and 
inside competition too, to hold longer to the 
flat advance movement. 

The return to the old tariffs, or a system 
of revised rates that will yield but a reasonable 
profit, is no doubt wise under existing condi- 
tions. In the country towns, for 
western underwriters realized the old rates 
were sufficiently high. When it came to ask- 
ing 25 per cent more, men had not the cour- 
age to do so in many cases, with meaning in 
their words. They felt it was but an expedi- 
ent liable to be abandoned at any day. The 
fact that the movement was temporary with 
schedule rates in view worked asa disturb- 
ing factor. A company disliked to see a choice 
risk run off its books when the next week 
might see the 25 per cent eliminated. The 
same effect was noted in the charge for un- 
approved gasoline lighting systems. Under- 
writers anticipated the repeal of the ° rule. 
When will this be done? That was the ques- 
tion that met an examiner when he saw the 
chance to save a risk. He often took chances 
as he has been doing with the 25 per cent ad- 
vance. The anticipation of something to come 
has caused much uneasiness and many devia- 
tions from the strict rule. 


example, 





OHIO HAND BOOK. 


A new issue of the Ohio Hand Book 
is just off the press. It is an insurance 
directory of Ohio, complete and up to dat 
It is statistical and instructive, giving it 
formation as to companies, towns and 
agents. Our hand book is regarded as 


the official guide for Ohio. Order a copy 
at once, and keep it on your desk. It i 
valuable for companies and agen h 
Western Underwriter Company, 164 La 
Salle street, Chicago; 413 Vine street 
Cincinnati. 

















LIST OF TOWNS IS COMPLETED. 


Mention is made in the “Chicago 


ment” on another 


page « f the work ne 
done to get out a list of « sified 
Western 
ules 
of and 
in the fifth and sixth class towns tow! 
are graded according to fir 


Union territory in order 
may be applied 


towns 


the 25 per ent flat rescinded 


being none in the sixth 
fifth. At the 
was announced 
furnished 


close of bu ss yesterday 
that this list of tow would 
be members of 1 Union to-day 


the work thus being don 


WILL CONTEST THE HARMER SUITS. 
The companies will 
ing out of the J. D 


3urlington, lowa 


Harmer ( 
This is the case where thx 
assured is endeavoring to forces 
panies to pay the 


shar LT the ) whic 


“wild cats” on the risk have failed to pay 


the 
Statute 


The action by assured is brought under 


Phe insurance HW Ww 


ompal 


an lowa 


cats” and other c 
a: Se 


who is 


Harmer, a local agent at Burlington 
acting as at 
loss There 


collecting the 


Iowa for placing unauth ed insurance 
the will likely see that 
brought into play. A committee of n 


now 


in 
and companies 


has the matter in hand 


ORGANIZATION OF THE ARK. 

Discussion is 

the Ark 
floated. 


now going on as to whether 


Fire Insurance Company will 
Some of the backers are insisting that 
the Ark be organized and put in business. It 
has been practically decided h 
pany begins operations it will be put 
different basis than that of the Ancl 
scriptions will not be sought from lox 
in places where it will operate 
portant general agents will 
stock and place it with capit 
Wood is now getting the Anchor pretty 
in shape. He has succeeded even better t 
he anticipated and there is no reason now 
why the company should not 
factorily. The name of the Ark 
be changed if the company is put 
WILL HAVE ANOTHER LLOYDS. 
Clarke & Reed of Chicago, attorneys fo: 
Chicago Fire Underwriters, are prot 
second Lloyds, to be launched in 





Its underwriters will be about all new men 
not connected with the Chicago. ‘T] firm 
believes that there is great advantage to be 
derived from having the capacity in one offic 
to handle a good line, and for that reason 
will launch another institution 

W. C. Oglesby & Co., the “wild cat” op 
erators of Chicago, have projected the Inter 
national Fire Insurance Company Agents 
need to beware of it. 

The Business Men’s League of St. Louis, 


the Commercial Club of Kansas City and the 
Commercial Club of St. Joseph have united 
in an address to the governor of Missouri, 
asking him to recommend the repeal of the 
valued policy, anti-coinsurance and anti-com- 
pact laws of the State. 
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SKETCH OF THE WORK OF THE 
INSURANCE SURVEY BUREAU. 














Owing to the increasing prominence of the 
Insurance Survey Bureau of Chicago, which 
now has a large corps of inspectors at work 
n the West, a sketch of its development and 
some comment on its scope will not be amiss 

In the fall of 1898 J. J. McDonald of the 
Connecticut invited the several company man- 
agers, residents of Chicago to meet him and 
discuss what he described as “a topic of gen 


eral interest.” ‘The result of this meeting was 
of the “Information Bureau,” 
latterly known as the “Insurance Survey Bu- 
reau,” which was organized August 13, with 
following membership: J. J. McDonald, 
Eugene Cary, F. S. James, Eugene Harbeck, 
C. D. Dunlop, B. W. French, Thomas S. Chard, 
W. H. Cunningham and A. F. Dean. At that 
meeting Mr. McDonald was elected president ; 
Mr. Cunningham, vice-president, and Mr. Dun- 
lop, secretary and 
insurance 


the formation 


the 


treasurer. 
Perhaps no organization has at 
tracted as little attention or appeared less fre 
quently in the public press than the Insurance 
Survey Bureau, yet there is no auxiliary of the 
underwriting profession that has accomplished 
much in the of time. Within 
four years the bureau has gained in numerical 
strength and influence, until it 
gne of the strongest 
in the United States, and if harmony in 
membership be taken into consideration, per- 
haps without exception the most powerful in- 
surance association. [he membership now con 
sists of the following companies: 


as Same space 
stands to-day 
insurance Organizations 


its 


siitna. National, Conn. 
Aachen & Munich. N. ¥. Underwriters. 
American Central. Niagara Fire. 

Atlas Assurance. N. British & Mercantile, 
British America. Eng. 

Caledonian American. N. British & Mercantile, 
Caledonian, England. N. Y. 

Citizens, Mo. Northern Assurance. 
Commercial Union. Norwich Union. 
Commercial Union, N.Y. Palatine. 

Connecticut. Pelican. 

Equitable F. & M. Pennsylvania. 

Firemans Fund. Philadelphia Und. 


German Alliance. 
German-American. 


Phenix Assurance. 
Phenix, Hartford 





Greenwich. Providence— Wash 
Hanover. Queen. 

Home F. & M., Cal. Royal Exchange. 
Indemnity Fire. Royal. 

Ins. Co. of N. A. St. Paul F. & M. 
Kings County Scottish Union & Nat'l 
L. & L. & G., Eng Springfield. 

L.& L. & G., N. ¥ Sun, Eng. 

London Assurance. Traders. 

Manchester Westchester. 


Mercantile F. & M. 
Michigan F. & M. 
Since its organization, the bureau has made 
nearly 50,000 individual inspections, each in- 
spection being a complete and comprehensive 
examination of a risk in every detail. At the 
close of the first quarter of its existence these 
costing the members 
The average of each 
inspection during the year 1902 has been 5} 
rhis reduction of 1,400 per cent is the 
of 
These inspections not only give the physical 
conditions of the risk, but an estimate of the 
values to guide companies in States where co 
not 


Western, Canada 


inspections were about 


77 cents apiece. cost 


cents 


best evidence 


the value of co operation 


nsurance 1s obtainable, an estimate 


he pri bable extent 


as to 


of a fire under 
circumstances, and also the estimated 
under the latest schedule applicable to a 
of that This information not 
assists members in determining what to 
and what to of 
value in deciding upon the amount of the line 
able 


work of the bureau shows that possibly 


serious 


ady erse 


character 
’ 
only 


accept reject, but is material 


may be to carry 

ihe 
10 per cent of the risks inspected have defects 
serious enough to add to the fire hazard \ 
full and satisfactory correction of the defects 
developed has been obtained in about 40 per 
cent of the cases encountered. The correction 
of defects secured, first, by their being 
brought to the attention of the assured through 


is 








the inspector before leaving the premises and 


then by the bureau reporting such defects to 
the rating or inspection bureau authorities, 
having jurisdiction. 

The bureau, organized as it was for the 
benefit of its members, aims to conduct its 
work with as little conflict, that is, as little 
duplication of the work of other bureaus, as 
possible; therefore, it is omitting such cities as 


have well equipped inspection bureaus and such 
sprinkled risks as are receiving periodical in- 


spections through other channels. 


In selecting inspectors for this work, the 
officers of the bureau have followed a theory 
now proven to be correct, that the best work 
could be secured from men with scientific in- 


formation and without insurance prejudice. 
end it is required of applicants for 
positions with the bureau that they at least 
be graduates of a normal school and that they 
must have had at least 
in a manual training school, technical college 
or practical field. When this feature was made 
public many underwriters of 


To this 


two years’ experience 


prominence hesi 
tated in joining the association for the reason 
that they felt that of 
insurance companies should emanate only from 
insurance men, and in 
doubt, this opinion still prevails. 


inspections value to 


a few isolated cases, no 
Che fallacy 
the re 
sults obtained through the work of this class 
of men and the rapid growth of bureau. 
In fact, the officers of the bureau have found 
difficulty 
nently 


of this, however, has been proven by 
the 


in keeping their inspectors 


with them, eight of 


perma 
their men having 
resigned in the past two years to accept special 
agency positions other companies. The 
staff now consists of twenty inspectors, under 
charge of S. H. Lockett, the 
chief engineer of the bureau since its organ 
ization, and a force under 
Phelps, the business head of the 


with 


who has been 


well ordered office 
charge of J. E 
bureau. 
1). 


president ; 


rhe officers at the present time are C 
Dunlop, of the Providence-Washington, 
P. D. McGregor, of the Queen, vice- 
president; J. P. Hubble, of the Greenwich, sec 
retary and treasurer, who, with the 
members, constitute the 
J. J. McDonald, of the Connecticut, 
3lossom, of the National, W. J. 
the North British, J. J. 


following 
committee: 
G. W 
Littlejohn, of 
Purcell, of the Sun. 


executive 


STATUS OF BRESIER’S LLOYDS. 
An investigation of the New York and New 
New York, 
in premiums up 
$13,- 


It has paid three losses, aggregating $1, 


England Underwriters of shows 


that it has written $26,586 net 


to November 15, and collected in cash 


Hr 
207. 
> 


>= 
35. 


; It has one small loss reported that is still 
unpaid. The attorneys are allowed 40 per cent 
of the premiums and pay for all expenses, ex- 
\fter the first year 
the attorneys’ commissions will be reduced to 
30 per of 
this concern: 


cept adjustment charges. 


cent. Best’s insurance report says 

*Deducting 40 per cent of the net premiums 
leaves $15,951.91 available for losses out of 
the premiums written. Deducting the losses 
mentioned above, leaves a balance of $14, 
709.35, represented by cash and outstanding 
premiums, to protect contracts. This is suf 
ficient to provide a 50 per cent unearned 
premium -reserve on the gross premiums writ 
ten, and leave a small surplus. Although the 
pro rata reserve would be larger than 50 per 


cent, the showing is very good. The records 
show a business of good quality, and the aver 
age line is small. The attorneys aided us in 


every possible way to obtain information about 
the finances of the underwriters, and placed all 
the records of their office at our disposal.” 

The National..Board of Fire Underwriters 
will give a complimentary banquet to Presi 
dent Moore, of the Continental. 


| 
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GIVE STATEMENT AS TO TWO LLOYDS. 


Status ofthe Standard and Republic Under- 
writers--Do Not Give Notes to 
Pay Losses. 
The 


management of the Republic and Stand 


ard Underwriters of Chicago takes exception 
to the report of the two institutions in the 
late supplement of Best's Insurance Report 
H. T. West has now retired from the firn 
of Taylor & West, attorneys, Franklin C. Tay- 
lor succeeding in the management. A. P. Red 
field, well known in insurance circles, who has 
been acting as adjuster for the junior mutuals 
in the West for some time, is the general 
agent for the Standard and Republic and has 
charge of the underwriting. So far as Tut 
WESTERN UNDERWRITER is able to ascertain, 
the main difficulty with the Standard and Re 
public has been a lack of underwriting ability 
in charge and the laxness making collec 
tions Mr. Redfield believes that with his 


knowledge of the insurance business there will 
be no future difficulties with the Standard and 
Republic. A 


tutions 


representative ot the 


the 


two insli 


sub 


1 


made following statement 


in 
stance: 

“We have outstanding about $50,000 in un 
paid accounts, which are due, some of them 
five months old. The policy of the firm here 
tofore has been not to make collections, 
but hereafter this branch will be given more 
attention. We have about $21,000 in unpaid 


close 


losses, some of which we are contesting. The 
report that we have notes outstanding fot 
losses is untrue. We did give notes in part 
payment of the loss on the Johnson Chait 


Company, on Wabash avenue, 
which was our heaviest fire. Soon after the 
fire the claimant stated that he desired the 
money at once and we paid him part in cash 
and gave notes for the balance These notes 
have been paid off and no notes have been 
given on any other losses. At times our cash 
account has been somewhat low, owing to 
the fact that we were not pushing our collec 
tions and at the same time were paying out 
considerable in Regarding the Galion 
(Ohio) Wagon & Gear Works, will say that 
under an agreement with the claimant we paid 
$1,000 in cash, and were given time on the rest 
at the instance of the The assured 
now goes back his agreement and claims 
that we promised to make payments on stated 
intervals. This loss, therefore, is still under 
controversy, but are willing to stand by 
the latest agreement. Concerning the River 
view Coated Paper Company of Riverview. 
Ill. will say that we received information 
from the East that this loss was irregular and 
we are now investigating it. Concerning the 
Allen & Curry loss at Shreveport, La., we will 
say that we paid our loss i 


in Chicago, 


1 
hosses 


assured 


on 


we 


in the Republic, but 
the Standard policy was never in force and we 
} 


do not owe a dollar on it.” 
TO WEED OUT WILDCATS. 
Before Auditor of State Hart of Indiana 
goes out of office it is said he will make a 
last effort to free the State from stigma at 


tached to its good insurance name by the ex 
istence of three companies now doing busines 
there. If he 
the State 


can stop them, he will have wiped 
clean. One is a notorious grave 
yard company, with headquarters in Indianap 
olis, and the two others fire companies (one 
in Indianapolis), that have little than speciai 
charters It is 
that the auditor has issued his ultimatum 
and all it 
\ttorney-General 


as a base for operation said 
with 
regard to these companies, needs 


now is action by Taylor 
rhe administration, 
heen aggressive in his weeding-out 
it will not surprise some people 
ration ¢ 


auditor, during his has 
work, and 
if the inaugu 
in the 
of 
concerns 


gain admission to the State. 


f his successor early 


is not marked with a fl 
from 


new yeatl 


ood applications 


many insurance that cannot 
now 


The tna will not fill the vacancy caused 
death of Vice-President Weeks. Two 
more assistant secretaries have been appointed, 
Dr. C. J. Irvin of Philadelphia, and A..N 
Williams of Hartford, both field men of the 
company. 


, 
by the 
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AS SEEN FROM GHIGAGO. 





rescinding the 25 per cent advance 


in fifth and sixth class towns, commonly 
styled small towns, the Union has hit upon a 
plan to relieve the situation by declaring that 


When 
to apply the 25 
be 
applied 
times the 


the printed rates are schedule rates 
the union members voted 
the West 
datory until approved schedules were 
In the 
small town business was the 


pet 


cent increase in it was to man 


ordinary course of profitable 


competitive point | 


and here the members of the Union suffered 
most, as the competition was strong not only 
among the members of the ganization but 


with outside or non-afhliated mpanies. The | 
companies that firmly adhered to the demand | 
for the 25 per cent saw what they termed their 
best business go off the books, and as this 


was a class built up through years of hard 


labor, its loss was keenly felt \ vigorous 
effort was made by western managers with 
large holdings in small towns to have the rule 


modified, both at Philadelphia in the spring 
and Frontenac in the fall, but neither was suc 
cessful 

Mr. Washburn’s letter to the Union indicat 
ing that he would not longer consider him 
self bound to secure the 25 per cent ad 
vance in certain States, was the signal for a 
general movement, which was successfully 


Union 
Chicago last 


\ 
but all told, 


Club confer 
Not the 


three companies 


at the League 


week 


twenty 


concluded 


ence in only 


Home, 


gave notice that they would not be bound to 
observe the 25 per cent increase, and this situ 
ation sent a committee of the governing com 
mittee to New York for consultation with a 


rhe 


eral plan outlined, 


f eastern presidents result 


committee « 
was satisfactory, and a 


gen 


which was submitted to the Chicago confer 


of 
ent and all agreed to the new order of things 
he U1 


towns, 


ence managers Twenty-seven were pres 


and pledged loyalty to t on 

A classified list of 
recognized six classes 
be 
are 
first, 
fifth and 


graded in the 
according to fire 


pro- 


furnished all members and 


be 


second, third and 


tection, is to 
the schedules 


the 


to completed at once in 


cities of the fourth 


In the sixth class towns the 


~l- 
Classes 


old tariff rates are to be made schedule rates 
As far as can be ascertained this is the 
program to be followed in the reconstruction 


f the business 


S. A. 


chairman 


western 

Re thermel, secretary rf the 
of the 
presided at the conference: 


Traders, 


and comnnittee, 


or 


McGregor, 


of the Queen, vice-chairman of the governing 
committee and chairman of the committee that 
visited the East, reported the result of the 
eastern conference and outlined the attitude 


of Mr. Washburn of the 
essential particulars is embraced in 
eral plan adopted. Mr. Washburn 
comunittee with utmost 
trip on the whole was declared satisfactory. 


Home, which in the 


i » 
the gen 


treated. the 


the courtesy and the 


During the progress of the Chicago meeting 


the members called 









various were upon to ex 
press their views and did so at some length 
C. D. Dunlop of the Providence Washington, 
red S. James of the National of Hartford 
and W. N. Johnson of the North America 
were skeptical of the outcome, but were will 
ing to try anything that would result in the 


general good. Mr. Dunlop was especially bit 


ter in his denunciation of the bad faith exist 
ing among the members Mr. Johnson and 
C. H. Barry of the Pennsylvania had a 


SITUATION WANTED. 


Young man with four years’ experience in the insur- 
ance business desires change of location. Would prefer 
to enter local agency as solicitor and collector on salary 
or salary and commissions. Best of references fur- 
nished. Would prefer Cleveland, but will consider any 
other location. Address A. B. R., care The Western 
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tilt over the 25 per cent 


Ir 


1 James 
similar controversy with John H 


Law, of the 


Indiana, and 


Roval. over the situation in Kansas City 


C. W. Higley, of the Hanover, cited an 
starce in Indiana where his company had lost | 
cighteen risks in one agency, composed wholly 
of union companies, since the first of the yea 
and was invited to correspond with the secre 
tary 


Upon motion of Mr James, committees were 


authorized to procure pledges from companies 


rot repre sented at the conference and Inquire 
as to their position relative to the new propo 
sition 

It was formally stated that under no 
cumstances could the towns be classified and 


the schedules be prepared and published un 
der ten days, and well-posted insurance men 
believe it will take longer. The work will be 


za 


completed possibly by the early part 
week 


Since the meeting a_ privately circulated 


anonymous letter has been issued members 


of the Union regarding a well-known hard 
ware risk in St. Louis. The tenor of the let 
ter is that a prominent agency in St. Louis is 
trying to place the risk at a cut rate, and if 


this is carried out it will prove conclusively 
the let 
ter, that the pledges made at the Union League 


to the writer, at least, so it appears in 
conference did not amount to much 
Barring a few members there is general sat 
isfaction expressed at the of the c¢ 
ference and the outlook seems brighter 
All the of the 


during the week 


result yn 


forces 


last 


governing committec 
turned to 
classifying a list of towns in Western Union 
and it is believed that the 

Union 


f the 


have been 


will 


latter 


territory, list 


be ready for members o the 
of this week. 
- 

1OWA LOSSES AND 


part 
~~ 


“WILDCATS.”’ 


The lowa in taking 


State 


action of a c! 


advantage of a stetute in the which 





compels reputable companies to pay the loss 


sustained on a risk where there is wildcat in- 
surance without counting them as contributors, 
has 


State 


aroused companies to the danger in that 
Manager Whitlock, of the Falls 


instructs the 


Glens 
his Iowa agents not to 
risk 
wildcat 
not 
interested He 
all 
once, and if there 
the 


place 


company on any on which there is 


likely to be 
any companies 
State 


now 
or 


where 


the 


msurance, « 
regularly admitted to 
that the 
he 


advises 

should 
is unadmitted in 
of the Glens 
of affairs 
front, where 


are 


policies of large insurers ex 
amined at 
surance to cancel 


Falls 


iowa 


policic S 
at condition 


the 


once. This in 
the 
is holding admitted companies re 


for t the 


has just 


come to 
assured 
sponsible he fvll loss, as some of 
refuse to 


++ 


wildcats pay 


DECREASE IN GRAIN PREMIUMS. 
at North 


their 


Just present local agents in tl 


west are complaining of a decrease in 
receipts, owing to the lack of grain in terminal 
elevators. There is no object in storing wheat 
at present, so it is shipped out 

comes in. Some of the 
and Minneapolis practically 


farmers 


as rapidly as 
Duluth 


1 
ne 


1 
nouses in 


are empty 


holding their grain, 


are as prosperity 
as furnished them sufficient money on which 
to Itve, and they are not obliged therefore to 
get rid of it. While the railroad facilities 
for handiing grain are very limited, yet the 
lakes have formed an outlet up to this time 


, 
the 


of 
grain 


The 


pretty 


year for all surplus grain country 


well 


cases to 


elevators and mills are 


stocked, as it is impossible in most 


get the grain out, owing to an inadequate 


sup 


ply of freight cars 


The Chicago Underwriters Association has 
gotten out a new schedule for the Stock Yards 





J. R. Wilson of Chicago, the “wildcat” op- 
erator, is bringing out a new kitten, to | 





Underwriter Co., Cincinnati, Ohio. 


known as the Western Union Fire. 


ye 
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HOPE COLUMBUS INCIDENT IS CLOSED. 


Local Agents Attitude Is Defined'as to the 
Controversy—-No Further Action 
Has Been Taken. 
The Columbus Board rongl\ 
hat the question of the app mk f 
ond agency by the North Br d Pl 
of Brooklyn is ended. It is the feeling of 
board ember Mes S ] hn 
Lenehan. manager ft the espe 
panies, and Bell and Moore, field me , 
not thoroughly ‘understood the local 
nor the attitude of the le boare 
Briefly the history of i“ t ible 
while Mr. O’Kane was out f the  boare 
Previous to his suspension he, with Mr. Ke 
ler, held the agencies of these npanic and 
at this time the board passed the anti-dual 
agency rule, which was not enforced agai: 
these companies, as then two igenc! 
previously existed. With Mr. O’Kan ead 
mission came the enforcement of the rule and 
efforts were made bring about amicable 
settlement of the question The board does not 
claim to control the actions of any company 
nor does it intend dictate as to the appoint 
ment of any agent, but so far as its member 
are concerned it laims it right to establish 
rules for their guidance 
The only interest, outsid ut of g tl 
standard of local underwriting. has been that 
of protecting its membx It was interested 
in and resented the attempt break the board 
by the attempt to either secure a nd ag 
with board member, and failing in this ¢ ‘ 
‘ure a solicitor from one of the board agenci 
Had this been accomplished it will he readily 
seen the effect on the board would | e hee 
serious If the companies cure an ager 
whose appointment would only effect the in 
terests of the board or its members. save in the 
way of competition, nothing would be thought 


of the 
It 


were each offered a business of $7,500 per yeat 


matter 


is positively stated that these ¢ 


mmpanies 


by a prominent local agent if he were given thi 


1 
SOlC 


agency This offer was rejected on the 
grounds that the companies were fighting for 
principle, net for business \fter the failure 
of all previous efforts, it was understood last 
week that the Mead, Jr ind Priest agency 
was being considered, but it is said that thi 
plan had been dropped 
In the meantime special agents are reporting 
that the sympathy and support of the local 
agewts over the entire State are with the Ce 
lumbus board. This feeling goes so far that 
n case of a local fight against these companies 
the probalities are that will rapidly becom 
general. In fact, it is said that preparati 


with this end in view have been already mad 
by Columbus agents 

It is hoped by Columbus agents that the ma 
the North 


realize the serious results 


Phenix will 
] 


sritish and 


agers of 


which will naturally 


follow the development of their present policy 
Both companies might profit in 


the 


a business way 
and might add to 


“sum of human happi 
ness” if they would content themselves wit] 
seeking ‘business, but if the contrary is de 
randed,; it may result very disastrously for 


them, according to Columbus men 


Since W. B. Kahl declined to take the agency 
| of the companies, no further action has beet 
taken 


PORTAGE COUNTY ORGANIZED. 
Ross, of 
Woodbury, of 
Asso 


and 


Manager 
State 


On December 5, 


association, and \gents 


the Queen, and Weinland, of the Fire 
of 


yf 


Ravenna 
Kent 
organization. 

Ravenna 


met the 
Smith 
and formed 
Jones and 


ciation, agents 
Reed ¢ 
county 


Douthitt of 


| Messrs and at Ravenna 


a Messrs 


were chosen 








10 

respectiv y temporary president and secre- 
tary. There appears to be a sentiment now in 
favor of phen a ee something that has 
never heretofore manifested itself in Portage 


county to any marked degree. Manager Ross 
was strongly in favor of adopting a stamping 


system and a majority of the agents were 
vith him, although there was some opposi- 
tion which has not entirely disappeared. A 

nmittee consisting of Messrs. Douthitt, Sey- 
mour and Roberts Ravenna was appointed 
to fin proper person for stamping clerk 
and report at a meeting to be held this week. 
With K and Ravenna in line the only 
gents of importance out are the Agler agency 
it Garrettsville, and the Kyle agency at Man- 
tua, and it is expected these will come in. 
The officers of the Portage county associa- 
on are: F. W. Johns, Ravenna, president ; 
I P. Seymour, Ravenna, vice-president: 
George Douthitt, Ravenna, secretary and 
treasurer. C. A Smith, Kent,, and D. A. 
Gardner and T. B. Dickinson, Ravenna, com- 
pose the executive committee. This associa- 
tion expects to be in working order by the 
first of the year. 

++ ++ 

WATERHOUSE TO RESIGN COMPANIES. 

It is rumored on Third street, in Cincin- 
nati, that John E. Waterhouse intends to re- 


sign his companies in order to qualify for the 
the board. 

Saad ~~ 
OHIO FIRE APPOINTMENTS. 


position « f secretary of 


The following are recent Ohio fire appoint- 
ments 

American Central—Robert Smith, Richwood 

Commerce—T, B. Jarvis, Mansfield. 

Firemen’s Fund—cC. 8S. Eddy, Akron. 

German-American—William A, Morton, Barber 
ton: Kraft & Kraft, Orrville. 

Germania—Allison G. Straw, Rockford ; Edward 
Purpus, New Bremen: John Horst. Minster. 

Glens Falls—Imlah D. Miller, Chillicothe; Ed- 
ward R. Sly, Whitehouse; T. B. Jarvis, Mans- 
field 

Hartford—Wright Bros., Bellevue. 

N. B. & M Ilugo C. Frommann, Wapakoneta. 

Northwestern National—T. B. Jarvis, Mansfield ; 
N. R. Walker, Cincinnati; T. H. Cranton, Cincir 
nati, 

tovyal-—_F. A. Koppe. Logan. 

Spring Garden—B. F. Crofoot. Painesville. 

Union—Charles F. Moore, Marietta; W. A. Gar- 
rard, Marysville 

Western, Toronte Robert Boyd, Coshocton. 

+ + 


COUNTY ASSOCIATION FORMED. 


The Stark County Fire Association was or- 
ganized at a meeting of the agents of that 
ounty at Canton on December 4. Officers 
were elected as follows: W. L. Alexander, 
Canton, president; R. B. Crawford, Jr., Mas- 
sillon, vice-president; Clarence Gerth, secre- 
tary; Chas. S. Cock, Canton, treasurer. Ex- 
ecutive Committee—Frank W. Arnold and 
John E. Johns, Massillon; Harry F. Daily, 
Hugo Standke, A. M. Cole and S. A. Arm- 
strong, Canton. Manager Ross, of the Ohio 
Association, was present at this meeting. 

++ ++ 


MISTAKE STRAIGHTENED OUT AT LEIPSIC. 
The local board of fire insurance agents of 
Putnam Ottawa, for the pur- 
settling a little dispute that had orig- 
among the Leipsic agents, regarding 
at West Leipsic. One local agency 
that the current rates for 


county met in 
pose of 
inated 
the 
held 


rates 


out the idea 





outside business, which were established by 
the local board on April 19, 1902, did not 
apply to West Leipsic, as that town was 
within the water supply of Leipsic. Certain 
agents requested Secretary Greer to call a 
meeting of the board, in order to dispose of 
the quest \t the meeting the board voted 
unanimously to place West Leipsic on an 
equal basis with other outside towns, and the 
resolution of April 19 was sustained. This 
resolution was as follows: 

‘All f mercantile dwellings in outside 
nprotected t is, with shingle or metal roof, 
1 WI I per cent for three years, and 
$1 p y fe \ll brick, metal or slate roof 
lwellings \ eil at 90 cents for three years 
ind $1 policy { Outside mercantile frame 
sks, with metal or shingle roofs, unexposed, 


and 


build ng Ss 
with 25 


tock contained therein, at 2 per 


cent, cents for first additional ex- 
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posure, and 50 cents for second additional like 
exposure. All brick, metal roof, unexposed 
mercantile buildings and stocks contained 
therein to be written at $1.25, with 10 cents for 
frame mercantile exposure within 25 feet, and 
15 cents for each additional like exposure.” 

With the exception of this misunderstand- 
ing, local conditions are exceptionally good. 

Saal ~~ 
SITUATION AT RAVENNA. 

The local agents at Ravenna complain of the 
insurance rates, have been 
advanced 50 per cent the 25 per 
cent advance. The agents have no organiza- 
tion, but have held’a meeting and agree that 
if an attempt is made to enforce the present 
rates their business will be driven away. It 
is further claimed that not all the companies 
will insist on the rates and hence rate cutting, 
ill feeling and general demoralization will re- 
sult. It is also claimed that the new tariff 
seems to have one good effect—that of bring- 
ing the local agents together. They not 
intend to antagonize the companies or oppose 
any advance in rates, but propose an organiza- 
tion for mutual benefit. The agents hope to 


which they claim 


on top of 


do 


secure the consent of the companies to agree 
on a rate—three-fourths of the new tariff is 
suggested. A conimunication stating these 


points has been addressed to the several com- 
panies and signed by D. C. Gardner & Co., 
L. P. Seymour, F. W. George F. 
Douthett. W. H. Bebbe, J. H. Dussell, E. M. 
Roberts, E. W. Maxon and T. B. Dickinson. 
As opposed to these claims it is stated by a 
prominent special agent that the Ravenna 
agents never have obtained the advisory rates, 
however low they have been. In fact, the tariff 
has not been regarded. Manager Ross went to 
Ravenna last week and made an effort to 
remedy affairs there and organize a county as- 
sociation. 


Jones. 


t+ ++ 
COINSURANCE CLAUSE AT CINCINNATI. 

Since the in regard to the 80 per cent 
coinsurance clause inaugurated the 
Western Union, business has been affected ma- 
terially in Cincinnati, and the rule 
appear to be operative, as far as 
houses are concerned. The rule states 
unless the 80 per cent clause is accepted, 
rate will increased 10 per cent. The 
sured, to obviate this increase in rate, are 
ting down the amount of their insurance. 
Field Club has bulletined these conditions to 
the various companies, showing a great risk 
under a contract without the 80 per cent co- 
insurance clause, as the assured in many cases 
is reducing to only 50 per cent of the full valu- 
ation, which means that a partial loss on a risk 
would be a total loss for the companies. 
Many Cincinnati agents have received instruc- 
tions from the managers of the various com- 
panies to cancel unless the 80 per cent clause 
is attached. 


rule 
was by 
not 
mercantile 
that 
the 


does 


be as- 


cut- 
The 


++ ++ 
NOTHING DOING IN HAHN CASE. 

It is now understood that the Hahn case will 
As the Richland 
county grand jury found no indictment against 
Hahn, it is held that the New York attorneys 
have no ground for a petjtion in error in the 
Supreme Court to be called up and passed upon 
out of its usual turn, so nothing will be done 


not come up until January. 


until the whole Hahn matter comes up for 
review in the Circuit Court for Richland 
rounty. 


OHIO AND WEST VIRGINIA NOTES. 


Neare, Gibbs & Co. have been appointed by 
the Delaware at Cincinnati. 

The Fostoria Glass 
burned Tuesday. The 
insurance of $16,000. 


Specialty Company 
loss was $40,000, with 


Trustine P. Brown, a prominent local agent 
at Circleville, was married on November 30, to 
Miss Sophia Barnhart. 


The Ohio Valley Clay Company, Steuben- 
ville, O., has had sprinklers installed, with the 
result that the Ohio Inspection Bureau has 
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been able to place the risk with stock com 
panies at a rate of 30 cents. 

The local agents at Leesburg are dissatisfied 
on account of outside agents coming into the 
town and capturing good risks by cutting rates. 


Harding & Dewey have opened a real estate 


and insurance office at 811 Citizens Bank 
building, Cleveland. They will broker their 
insurance. 


The Commercial Club of Urbana is leading 
a movement for better water service. The 
business men are alarmed at the increasing in- 


surance rates. 
Henry N. Staats, state agent of the Associ 
ated Factory Mutuals, has removed from the 


Chamber of Commerce to gor Citizens Bank 
building, Cleveland 
James A. McMichael of Toledo has been 


appointed an extra assistant fire marshal for 
the first district. Walter Hain is the assistant 
in charge of the district 

E. Gove has started a local agency at 
Mila in, the National of Hartford being his only 


company. Mr. Gove was heretofore a life 
agent in that town. 

The Ohio Inspection Bureau issued rate 
books last week for Greentown, New Berlin, 
Bellevue, North Industry, Roseville, Crooks- 
ville and Geneva, O. 

C. W. Purcell has been appointed as second 


agent for the National of Hartford at Lorain 
Mr. C. S. Vorwerk represents the first agency 
of the company at that place. 


H. Ross Ake. who has heretofore 
terested with Fred H. Lehman in the firm 
of Lehman & Ake, at Canton, has withdrawn 
from that firm. Mr. Lehman will continue the 
agency in his own name 


been in 


John Steger & Son, who recently purchased 
the agency of Andrew Roeder at Bellaire, have 
also purchased the agency of E. C. Whitehead, 


who has been representing the American of 
Newark. 
The Cincinnati brewers held a meeting re 


cently and decided to place as much insurance 
as possible in mutuals as fast as the policies 


expire. Companies are generally demanding 
the 80 per cent clause on this class of busi- 
ness. 

I. E. Hershey, who has heretofore repre- 


sented the National of Hartford at Berea, has 
retired from the fire insurance business, being 
succeeded as agent for the National by Andrew 
Witherup. Mr. Witherup also represents the 
farm department of the Home. 

Edwin G. Beal has been licensed the 
Citizens of Missouri at Bucyrus. Mr. Beal, 
who is connected with the First National Bank 
at that city, is just starting in the insurance 


by 


business, this being his only company. The 
Citizens has had no agent in Bucyrus here- 
tofore. 


Cincinnati has never had a shoe factory 
schedule. Such plants were rated under the 
mercantile schedule, an addition being made 


for shoe factory hazard. 
been prepared for shoe f 
applied. 
rates. 


The firm of Hubbell & Moulton, Cleveland, 
will be dissolved and they will dispose of 
their fire business, with the exception of that 
of one company, which Mr. Hubbell will re- 
tain. Mr. Moulton has for several years been 
connected with the Travelers Insurance Com 
pany and both of the young men will now 
enter the service of that company at the Cleve- 
land office. 


A schedule has now 
factories and is being 
It will make some large increases in 


Mr. Jonathon Scofield, who has been asso- 
ciated with G. H. Kemp in the insurance 
agency of Scofield & Kemp at Barnesville 
for several years, has retired from the busi- 
ness on account of advanced age. Mr. Sco- 
field has reached the age of eighty, and was 
considered as one of the best insurance men 
in the State. 

The Ohio Field Club held their regular 
monthly meeting in Columbus, December 6 


A large amount of routine business was trans- 
acted. In addition, the resignation of R. S 
Sayers, formerly with the Traders of Chicago, 
was received and accepted. Mr. Sayers has 
been for the past thirty years engaged in field 
work, and now takes up the work of his local 
agency at Wilmington. 
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PROSPERITY IN 


Deputy Inspector West Tells ofthe Many New 
Enterprises Started and Improvements 
in His District. 


“Western Michigan is having a _ business 
boom and is enjoying its full share of the 
country’s prosperity,” says Byron D. West of 
Grand Rapids, deputy inspector Michigan In- 
spection Bureau. 

He said “the volume of business is very much 
greater than ever before. Now, to mention off- 
hand a few of the new industries in my dis- 
trict. Starting here in Grand Rapids, we have 
the Fred Macey plant, one of the finest in the 
United States. Then there is the Brooks’ 
candy factory. a fine four-story brick, the Hill 
bakery, and the $300,000 power plant of the 
Grand Rapids Railway Company, modern and 
standard every respect. The old power 
plant has been remodeled and enlarged into 
a fine manufacturing plant. The Kent Furni- 
ture Works has been enlarged and improved, 
also the Grand Rapids Veneer Works, and both 
are well equipped with sprinklers. The Grand 
Rapids Show Case Company has greatly im- 
proved its factory and put in sprinklers. The 
O. and W. Thum Company has completed a 
five-story brick warehouse, also a one-story 
standard iron-clad warehouse. and is doing an 
enormous business. Fuller & Rice have re- 
built their plant and added a new power 
house. Aimong other new plants are those of 
the Heinz Company, the Grand Rapids 
Veneered Door Company and the Nicholas 
Maple Flooring Company. Grand Rapids has 
added three pure food concerns to its list of 
industries, the Globe, National and Voigt’s. 

“In Holland they have built a large shoe 
factory and at least half a dozen brick mer- 
cantile buildings. The Ottawa Furniture Com- 
pany has rebuilt its plant destroyed by fire a 
vear ago. Ottawa Beach has a large hotel. 

“In Grand Haven the Story & Clark piano 
actory is in full operation. and they have a 
new brass works. a two-story 
and a boot and shoe factory. — 

“Muskegon has the $300,000 plant of the 
Central Paper Company, an up-to-date power 
station built by the Muskegon Traction Com- 
pany, and a new furniture factory at the 
Heights. The Muskegon Interurban Railway 
Company has completed brick stations with 
tile roofs along the line to Grand Rapids 
Ludington has an enlarged carrom plant and 
Petoskey has a $200,000 paper mill, also a 
brick brewery. Bovne City has seen a revolu- 
tion almost. Mr. Shaw has put up one of the 
best tanneries in the State and Mr. Chap- 
man has erected a fine wood alcohol and 
chemical plant at Boyne. Cadillac has been 
sharing in the general prosperitv. Belding 
has a new silk mill and at Ionia Mr. Bible has 
rebuilt and enlarged his wagon works. I can 
see a great advance in my district in the use 
of brick and in more modern construction.” 


in 


glove factory 





MICHIGAN AGE .CY APPOINTMENTS. 
The following are recent Michigan appoint- 


ments: 
American, N. J.—A. H. Higgins, Unionville. 
British America—H. H. & G. C. Thatcher, Pon- 
tiac. : : 
Greenwich—O. P. Carver & Bro., Traverse City. 


Whitcomb, Plainwell. 

Globe, Eng.—William 
Elisworth, Fowlerville ; 
Carl Tellefsen, Ish- 
H. M. Bird, Sauga 


Germania—aA. N. 

Liverpool & London & 
Rusling, Deerfield; J. C. 
W. H. Curtis, Grass Lake; 
peming; H. L. Strong, Lapeer ; 
tuck. 


London Assurance—O. P. Carver & Bro., Tra 
verse City. ; 
Hartford—W. H. Curtis, Grass Lake; H. N. 
Slack, St. Charles. 
Indemnity, N. Y.—Penny, Codd & Co. (succeed 
ing Codd & Co.), Detroit; C. E. Bailey (succeed- 
Marie 


ing Sutton & Bailey). Sault Ste. 
E 





New Hampshire—G. Perkins, Cass City. 
Prussian National—S. 8. Crohn, Pontiac. 
Phenix, Eng.—C. M. Fletcher, Escanaba 


++ + 
SUIT AGAINST THE LAKE SHORE. 

Suit will be begun at Kalamazoo, for all the 
insurance companies in the name of the Orient. 
These companies are interested in the loss on 
the Lull & Skinner Company's buggy factory 
in Kalamazoo. The cause of the fire was the 
explosion of a car of naphtha. -It seems that 





the coupling on a car broke while the train 
was about five miles from Kalamazoo, the fore- 
part going ahead and stopping at a crossing in 
Kalamazoo. The rear section which had be- 
come uncoupled came down the grade and ran 
into the forepart, causing the explosion. The 
companies, therefore, have filed 
suits. 





WITH THE INDIANA AGENTS. 











EVANSVILLE SITUATION IS CLEARED. 


The Evansville situation has now been 
cleared up by the report of the arbitration 
committee on the differences between A. M 


Weil & Co. and the local board of that city 
It will remembered that 
loe of Indianapolis was 

Evansville in to 
bureau. The agency 
fiat this was without 
the local board. 
hand, held that 
rates. 
ment 


be Inspector Good- 
given of 


his Indianapolis 


charge 
addition 
Weil 


done 


took the ground 
the sanction of 
The local board, on the other 
the Weil agency 
The arbitrators find that 
with Mr. Goodloe 
deviation from the local board 
sufficient to nullify the action 


was 
the 
somewhat 


cutting 
arrange- 
of a 
not 
The main con- 
test was over the Cook grocery line, which 
the other agents claim the Weil agency had 
secured by cutting rates. The arbitrators find 
that this rate was not wilfully cut by the Weil 
agency, but suggests that the policies on this 
risk be or the full 

++ ++ 


GRAIN DEALERS MUTUAL IS READY. 


was 


rules, but 


canceled rate gotten 


The last application necessary for the com 
pletion of the Grain Dealers National Mutual 
Fire Insurance Company, with headquarters in 
Indianapolis, was received December 19, just 
three months to a day from the time the com 
missioners were appointed. In that period the 
company secured the $20,000 in cash and 
$100,000 in premium notes necessary before it 
is entitled to a charter from the State of In- 
diana. For this sum the company has about 
$650,000 at risk on 240 properties, with the 
liability of the destruction of not more than 


one by any one fire. The average policy 1s 
$2,500, with none more than $5,000. The 
quality of the risks is said to be above the 


normal. Only about one member in twenty 
has ever lost an elevator by fire and about one 
in twenty-five has any indebtedness. A meet 
ing of the stockholders or applicants is called 
for Tuesday, December 23, at the Board of 
Trade building, Indianapolis, to elect a secre 
tary and board of directors, to serve until the 
third Wednesday of January, 1904. The first 
policies will be dated December 24. The com 
missioners, C. A. McCotter, A. E. Reynolds 
and J. W. Sale, say they believe the record of 
the organization of this company has not been 
equaled and that only one other company has 
accumulated over one-half as much business 
for a charter in the same period. 
Saal ~~ 
INDIANA LEAGUE ELECTS OFFICERS. 

At the annual meeting of the Indiana League 
the following officers were chosen: 

President—John R. Engle, Winchester, spe- 
cial agent Milwaukee Mechanics. 

First Vice-President—Horace Boyd, 
Castle, special agent German of Indiana. 

Second Vice-President—C. L: Rudy, special 
agent German of Freeport 

Secretary and Treasurer—George H. Rehm, 
Indianapolis. 

Executive Committee—D. A. Rudy, _ state 
agent German of Freeport; F. W. Alexan 
der, special agent Agricultural, and A. J. Dil- 
lon, special agent Continental. 


New 





Muncie, Ind., insurance circles mourn the 
death of James F. Smith, manager of the farm 
department of the Geo. M. Cobb & Co.’s 
agency. _He was held in highest esteem, both 
by insurance men and people generally of that 
city and in the several counties where his work 
took him. He was a brother-in-law of A. B. 
Hahn, special agent of the Continental :at 
Richmond, with whom he was associated for 
several years. 


subrogation- 


——=—E = 
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STATE TOPICS OF ILLINOIS 





HOME FIRE COMPANIES IN THE.STATE. 


IHinois Laws Are Not Favorable to the 


Or- 
ganization of New Institutions Owing 
to Restrictions. 
A new fire insurance company, known as 


the Bankers of Illinois, with $500,000 capital 
' 


and the same amount of surplus, is being pro 
moted in Chicago and backed by 


financial men and capitalists 


well-known 
Lyman, Otis & 


Co., the local agents of Chicago, are the active 
men in the organization. Thomas G. Otis, Jr., 
of the firm, is secretary of the committee on 
organization. Mr. Otis was formerly ‘Cook 


county manager of the Imperial, 
merged his 
Heafford 
will get 


1s 


and recently 
agency with that of Lyman & 
It is hoped that the new 


organized and in running 
great 


concern 
order, as 
strong fire insurance 
s at the present time 


there need for 
companie 

The laws of Illinois 
organization of 


are not favorable 
They 
cent on divi 
If stock is 

the divi 
Inasmuch as the expenses 


very 
fire companies 
put a maximum limit of 
and capital stock earnings 
taken at two for « 
dends to 5 per cent 


of a 


10 per 
dends 
reduces 


yne, this 


company first, second’ or 
third years, and prospects of dividends are not 
flattering unless paid out of the contributed 
surplus, the attraction of fire insurance stocks 
is not alluring, especially considering the haz 
ard incident to the business 

A representative of the Ili: 
department stated a few 


are the 


high 


ois insurance 
days ago that there 
should be more liberality in the statutes favor 
ing fire companies, as more legitimate capital 
the business. He would advise 
allowing companies to start with $25,000 capi 


is needed in 


al. instead of demanding $100,000, as at pres 


ent. This would encourage the organization 
of small, but legitimate companies to take the 
place of Lloyds and “wildcats.” Often $2s, 


000 can be easily gotten together, whereas, 
one might fail on a $100,000 proposition. This 
official contends that it would be a benefit to 


the business to have these $25,000 companies 


FIELD MEN IN IMPORTANT MEETINGS. 
Illinois State Board and Illinois Field Club 
Hold Sessions—State Now to 


Be Rated. 
rhe Illinois State Board held an interesting 
session last Thursday, at which the subject 
of rating was fully discussed. President Rass 
weiler, in a very able report, told of the pres 
ent conditions in the State, and the work 
that had been done by the special committee 


In getting up the schedules. The State Board 


brick mercantile schedule, as revised, will be 
used, and the Dean frame schedule will be 
employed for frame mercantiles. It is stated 
that rating can now be prosecuted without 
delay. Whether the field men will assist in 
getting further surveys is a question to be 
decided in the future. Some special agents 


desire to apply the schedules and not merely 
get the data for others to apply them. They 


state that 


they wish to get the experience 
Others believe that the field men should only 
get the surveys and allow experts to make 
the rates. The matter will receive further 


attention later on. 
The Illinois Field Club met in Chicago last 
Tuesday and much of the time was 


spent in 
discussing the assessment question 


The Ger 
man of Freeport had not paid its assessment, 
Secretary Trembor stating that it had delayed 
until it obtained the proper figures for its ap 
portionment. Some correspondence was car- 
ried the German and the Field 
Club officials, but finally the matter was sat- 
isfactorily disposed of, and all companies will 
now pay their quota. George T. Spurck of 
Peoria, special agents of the German of 


on between 
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FARLEY TALKS ON THE ASSOCIATION. 


National Life Organization’s President Tells 
of Its Privileges and Benefits to the 
Virginia Agents. 

About thirty gentlemen, members of the Life 


Underwriters 


bled at the 


Association of 
Hotel 
president of 
Life 


Virginia, assem- 
Richmond, to 
he National Asso 
Philip H. F: 


Jefferson, at 
receive 


‘ation « Underwriters, 





r- 


ley, and to consider the advisability of their 
association becoming affiliated with the Na- 


7 


allowe¢ 


tional association kers preceding Mr 


five m 


“he spe al 
l 


Farley were inutes to indulge 
yard to the vitality of the 


in discussions in re 


local association 
Following the remarks of 


: ee 


Farley, Dr. 


Blasingame, agency director of the New 
York Life idvised the ceptance of the sug- 
gestions presented f e application of the 
ocal association f dmission into the Na 
tional body, d his narks were seconded 


E 
Benefit, as al , 
Central Life W. B. Fr 
of the New York Life, told hi 


by 


Mutual 
ot of the Union 


man, general 


ey 
ent oT the 
agent 


recollections 





of the days when the Virginia association was 
affliated with the National association, and 
the function closed with considerable en 
thusiasm and abundant pledges to Mr. Farley 
for a favorable consideration of the matter at 
the next meeting of the association, which is 
to be held at Richmond, Va., on the first 
Monday in February, 1903 

Mr. Farley spoke as follows 

“Let me convey to you the greeting of the 
National Ass t f Life Underwriters, 
whose chief e is at your service to aid 








you in any way that may be in his power for 
the uplifting of the field worker, and the ad- 
vancement of ass iti work. I am glad to 
know that you are earnest believers in the 
beneficial results to b btained by gatherings 
such as this, and I feel assured you will con- 
tinue to preserve interest which is here 
displayed. It was also gratifying to know that 
vour association comprised within its mem- 
bership the representatives f twenty-four 
level premium companies lo quote from a 
etter I received from your secretary: 

The eC ws are held on the first Mon 
day of each month, and the interest displayed 
by the several members is very gratifying to 
the officers of the association.’ 

“It may well be pleasing to each and every 
one of you tl such is the case, as also to 


know that you can put aside the rate book 


ind the application which pertains to twenty 
four competitive corporations and get to 
gether in the manner so aptly described by the 


immortal Sl 
ais And dk as 
Strive ightily, but eat and drink as friend 

ie ix ye since we had your rep 
resentatives attend a convention of the Na 
tional association. If I can realize my earnest 
desire to have you send a delegation to the 
fourteenth annual of the National 
association, t » held in Baltimore in October, 
lappy to extend to them, in 


1903. I shall 
behalf of their assembled confreres, a sincere 


lake speare: 
adversaries do in law, 
- 1 
is Ss 


ars past 


convention 








and hearty welcome. To have your delegation 
return to you and describe the personnel, the 
character and the achievement of ypur co- 


workers thereat assembled, from all parts of 
this great continent, will be productive of much 
interest to you, and surpass in eloquence, born 
of observation, anything I might to-night at- 
tempt to portray. I know full well the cap- 
abilities of the sons of Virginia to depict in 
vell-chosen rhetoric and _ pleasing oratory 
whatsoever they may desire to place in evi- 
dence as having their endorsement. - I be- 
lieve it was in St. Johns Church in your fair 
itv of Richmond that Patrick Henry, a worthy 
scion of Virginia, gave to the world his im- 


nortal declaration: ‘Give me liberty, or give 
me death,’ and furnished the watchword of 
our Colonial War for Independence. I say 


to you, gentlemen, no life insurance man can 
participate in the annual conventions of the 
National Association of Life Underwriters 


without becoming jmbued with a better opin- 











ion of his profession, and take on a greater 


feeling of satisfaction that he is engaged in 
As in your local association work, you 
improve the conditions attendant on your 

















avocation, so in National association develop 
ment, you discover and irry back to your 
home association a never failing incentive to 
increase your membership and broade the 
paths of business p ess eep pace witl 
the universal better t which is prevailing 
in the practice of life underwriting. No mat 
ter how successful you may be in your united 
efforts as members of the Life Underwriters 
Associatio1 f Virginia, there 1s recessity 
for affiliation with the National ass ition to 
clap the cl d intensity ne Vv vigor 
ind enthusiasm of local association w The 
very contact you experience with your fellow 
agents, fresh from the fields of underwriting 
where they make r homes ts like a tonic 
to the weary plodder of his own domain. It 
freshens the wit, it dispels the thoughts of 
carking care, and refreshes nan who may 
arrive at the convention somewhat ‘field stale,’ 





but soon finds himself in an atmosphere of 
vitalizing ozone and p ting, electric 

ility 

“You have already established record at 
four of such conventions ‘irst, at Cleveland 
in 1893; secondly, at Chicago in 1894; thirdly, 
at Philadelphia in 1895, and lastly at Washing 
ton, D. C., in 1896. The profession you are 
engaged in should certainly be idence to 
honor the city wherein you dwell, for that 
city is representative of mmonwealth 
whose proud title once was ‘1 Mother of 
Presidents.’ If I hope to interest our brothers 
f the South in National associ vork dur- 
ing my administration, it surely is e his- 
toric city of Richmond I[ must begin the epic. 

“Shall the profession we ‘ raged in, 
second to me in @Xa scien be ited for 
any lack of interest e « pment ) 
progress, such as is evinced ' 
craftsmen in other fields of | 
Richmond must be in front! 





Virginia, through her people, are w 














With you statistics need t be quoted. 

To you there is no need to dwell upon the 
history and growth of life insurance, nor am 
I here to educate the public in regard to its 
beneficence or to commend you as a pro- 
fession I am here simply t ilk to you of 
the uplifting of the men who practice the pro- 
fession, and have them afh vith you in 
iocal association work, and then as orollary 
have you become identified with the National 
association If I have furnished you with 
food for thought partake heartily. and in your 
robust strength let me quote you as a worthy 
example to your fellow agents as I journey 
further on into the ‘Sunny South In con- 
clusion, promise me that in the country only 
little north of you ther city of his 
toric memory. at. Balti re xt October I 
shall hear the inspiring strains of ‘Maryland, 
My Maryland.’ sung by the cohorts coming 
to the convention of the National Association 

f Life Underwriter ind proud to have every 
ne know they are from ‘Way down, South in 
Dixie.’ ” 

SOUVENIR ATTRACTED NOTICE. 

The beautiful souvenir program whicl 
was used at the convention of the National 
Association of Life Underwriters in Cincin 
nati last month has attracted much entior 
wherever seen. Secretary Bloom of the local 
association at Cincinnati received a letter f 





England, 


lis program be sent him, and et 


a party in Lond 
of tl 


on, 


, 
requesting tha 


a copy 


) 
t 


closing an English money order for one shi 
ling six pence, to cover postage. Mr. Bloom 
has sent this party a copy of the program 
and intends to keep the money order as a 
souvenir. 
ILLINOIS LIFE IN MICHIGAN. 
Michigan district managers of the Illinois 


Life at the Hotel 
Rapids, December with 
cluding Vice-President R. W 
Chica office. T. J 


state manager, presided, and 


met Livingston in Grand 


5. 20 preset 


men 


Stevens, of 


g0 home Henderse n of 


Grand Rapids, 


. , 
helpful papers on various phases of the work | 


read. In the evening a sumptuous ban 
quet was tendered the Michigan state agency 
by the company. T. J. Henderson was toast 


master, and responses to toasts were made by 


were 


| 


THE WESTERN UNDERWRITER. 


Grand Rapids; 
\ 





W 





e 1 Stevens, Chicago; W. A 
Vhite, ( L. E. Tripp, Traverse City 
Dr. Alden lliams, Grand Rapids; G. F 
Manning, Bad Axe ( M \ Aldrich 


Henderson, Big Rapids; 


lr. Hagerman, Lansing; T. L. Graves 
Kalamazoo, and F. D. Smith, Detroi 

\gency Manager Hendersot presented to 

Mr. Stevens policies amounting to $117,000, 





tten by Michigan agents « ng November 
so signed pledges by the agents to write at 
least $100,000 during the remaining three weeks 


f December Stevens stated that $600,000 


Mr 
hy 


been ‘n by the company in Michigan 


++ ++ 


LIFE APPOINTMENTS 


OHIO 
American Central—Roland E. Hicks, Cincinnati 
Illinois—Amos W. Shinn, Rendville 
Manhattan—BE. O. Sherwood, Cleveland; ( E 
Getzendenner and George T. Carr, Akron 


Massachusetts Mutual—John Bohland, Cleve 
land 

New York—Harry E. Nason, Columbus; Samuel 
A. Axline, Newark 

Northwestern Mutual—E. FE. Callahan, Green 
ford; William 8S. Dennis, Toledo; John H. Irwin, 
East Palestine; Samuel L, Kellogg, Kinsman; 
W 4. McBane, Salineville 

State Louis J. Gusler, Grover Hill 


Travelers—George Snashall, Columbus 


Washington—James P. Marshall and Alexander 
TI. Bandeen, Bowling Green; Harry W. Witten, 
Nortk Baltimore. 
MICHIGAN 
John Hancock—J. B. Hallock, Reading. 


Mutual 
Mutual 


senefit—C 
Life, Ill 


Detroit 
Detroit 


Carpenter, 


F. 8S. Eaton, 


New England Mutual—R. 8. Dean, Saginaw 

Northwestern Mutual—lIvar Lallerstadt, Ishpem 
ing 

New York Life—W. E. Noyes, Alpena; G. M 
Krimler, Cadillac; C, R. Kaire, Detroit; Clyde 
Lillie, Fruitport. 

Security Mutual, N. ¥ F. D. Thompson, Poyne 
itv: Terry Corliss, Mayville 


Union Central—A., C. 
Martin, Kalamazoo. 
Sankers, Ia Ww. 


Gilbert, G. 


Kalamazoo ; 


H. Murdock, 
INDIANA 
Aitna Life—William A. Rice, Bloomington 
Hartford Life—W. B. Walker, Greenfield. 
WISCONSIN 


Orchard Lake 


Connecticut Mutual—J. T. Lawrence, Duluth 
(for Wisconsin business) 
Conservative Life—R. F. Fry, W. R. Thomas 


Milwaukee 
Home Life—F. W. Parks, Sherry 
Mutual Life—W. J. Foulkes, Madison 
National Life & Trust—G. A. Lueck, Tillie Buch 


heim, Milwaukee 

New York Life—M. A. Potthoff, Milwaukee; 
Marvin Willard, Sheboygan 

N. W. Mutual—A. C. Bohmstedt, Cadott; E. A 
l’erkins, Dodgeville; A. W. Anderson, New Lon 
don: Erle Whipple, Berlin; Nathan Heller, Mil 


waukee 
Northwestern 
Wautoma 


National, Minn.—G,. W. Pilerce, 


Prudential—Francis T. Johnson, Joseph Dres 
den, Albert Seikert, John Dickert, Adolph L 
Mund, Nicholas Mergener, Milwaukee; George W 
Iludson, Beloit: Alfred M Rozansky, Arnold 
Strauss, Chris P, Wiedeback, Henry C. Boning, 
Racine 

++ ++ 
LIFE MEN MEET AT CANTON. 

The life insurance agents of Canton met on 
December 6 to discuss the advisability of a 
ocal organization. Twelve agents were pres 
ent and while the majority favored an or- 


ganization, a small minority stoutly contended 
that they saw no advantages in organizing. A 
committee was appointed to prepare the con 


and 


determined how 


at a subsequent meeting it will 


The com- 


stitution, 
be will join 
was composed of the following well- 
known life men: J. W. A. Satudt, of the Royal 
Union Mutual; William Grummett, of the 
Metropolitan, and W. A. Strayer, of the State 
Mutual 


many 


++ + 

FOUL PLAY SUSPECTED 
It is suspected that there was foul play con 
with the death of Hatfield, 
whose body was found about a week ago on a 
Miltonville, Ohio. It i 


nected James 


farm said that 


neal S 
Hatfield fell from and was run over by a 
heavy wood wagon, but the Manhattan Life, 
which had a policy of his life for $2,000, is 


making a thorough investigation of the case 
The policy in question was taken out by Hat- 
field at Hamilton, on November 18, being re 
him on November 25. He was em 
ployed farm hand by Fred Wellner, and 
when taking out the policy said he wanted 
the beneficiary to be Mrs. Wellner, the wife 


by 


asa 
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of his employer. The agent informed him 
that as Mrs. Wellner was not a relative, the 
policy could not be made out with her as 
beneficiary, but that it could be transferred to 
her after it had been received. The day after 
the policy arrived, Hatfield had it transferred 
to Mrs. Wellner, going to Hamilton to do so. 
Two days later his body was found. His 
skull was fractured on the right side and sev- 
eral ribs broken on the left side. 

> 


RUMORS OF A NEW COMPANY. 
There are indefinite rumors of the organiza- 


Sanat 


tion of another life insurance company in 
Indiana. Although coming from high sources 
the report lacks details. It is said to be an 
industrial company, however. Agents of 
other industrial companies say there is not 
room for another, the field is already over- 
flowing. There are fifty-three companies 


writing ordinary business in the Indiana al- 
ready and in the industrial department are 
the Metropolitan, the Prudential, the Vir- 
ginia, the Sun, the Western and Southern, the 
Michigan Mutual, the Traders of Chicago, 
the Wabash Mutual and others. The Provi- 
dent Savings is writing a $500 policy. While 
the latest entry, the Western’ and Southern, 
has surprised its rivals by its hustling ability, 
the older competitors say it will take the 
ordeal of the winter season to test the young- 
ster’s mettle and staying powers. 
Ca ad 
WILL ABSORB THE KANSAS MUTUAL. 

It turns out that the Kansas Union Life of 
Topeka, which has been organized with $r00,- 
000 capital, was put in operation to reinsure 
the business of the Kansas Mutual Life. Un- 
der the laws of Kansas it is impossible for 
the Kansas Mutual to reorganize as a stock 
company. and the management therefore is 
taking this method of absorbing the business 
of the Kansas Mutual. The Kansas Mutual 
has been doing a conservative business in its 
home State and adjacent territory and has met 
with good success 

~ ~ 
AZTNA LIFE HAS A GOOD YEAR. 

The Etna Life is $7,000,000 ahead of its 
record so far this year. The company has a 
fine set of agents, who demand one hundred 
cents on the dollar for an tna policy, and 
who are wedded to the old institution. One 
seldom hears of an tna manager changing. 
Its agents have a good line of contracts to 
present to applicants and the company is on 
the advance in every particular. 

+ Daal 
ORGANIZING THE WESTERN FIELD. 

Superintendent of Agents Frank Tulley of 
the Security Trust and Life is now spending 
considerable time the West. with head- 
avarters at Chicago. organizing the western 
field. The company heretofore has had agents 
only in the large cities. It now intends to 
employ general agents in the smaller cities 
and also hire sub-agents to work for the com- 
pany exclusively. Mr. Tulley was formerly 
with the Germania and has a good acquaint- 
ance in the field. 

Saal 


in 


+ 
LIFE INSURANCE DULL IN CHICAGO. 
Almost every life insurance manager in Chi- 
cago who is writing regular business without 
pressure complains of the dull season in the 
latter part of this vear. There is hardly any 
office that is running up to its expectations. 
November proved an unsatisfactory month 
with most Chicago offices. Rebating this vear 
is confined almost entirely to two New York 
companies. These companies are now writing 
business from $2 to $5 a thousand. Country 
business is reported to be much better than 
that in the city. 
~~ 
MERGER MAY BE ABANDONED. 
It is generally understood that the attempted 
merger of the Prudential and the Fidelity 
Trust Company will be abandoned in its pres- 


~~ 


a 





ent form, and that some new method of com- 
bination will be devised by counsel for both 
institutions. It is claimed that the attorneys 
have come to the conclusion that the merger 
under existing conditions is illegal. The fil- 
ing of the decision against the merger by the 
vice-chancelor at Newark is quite a setback. 
In addition the insurance departments have 
been making an investigation and already two 
prominent departments have filed a formal pro- 
test. ‘The proposed arrangement between the 
two companies has, perhaps, hurt the Pru- 
dential’s business to some extent, as the pub- 
lic was more or less in doubt as to the intent 
of the action, and even with all the explaining, 
competitors have used the movement to good 
advantage against the Prudential. 


os ++ 
MAKING MANY LONG STRIDES. 

With the absorption of the Security Life & 
Trust of Des Moines by the National Life 
& Trust, it gives the latter company consider- 
able of an impetus. It is closing the year with 
the largest business that it ever produced and 
the management announces that November 
was the banner month in the company’s his- 
tory. It is now admitted to twenty-three 
States and has secured some of the best pro- 
ducers in the territory where it is operating. 

~~ t+ 
WANT COUNTY LICENSES ABOLISHED. 

The Indiana life insurance men are going 
to make a hard struggle to get a law enacted 
at the coming session of the legislature, pro- 
viding for the issuing of state licenses to 
agents, instead of county licenses. The State, 
it is held, would be the gainer financially, for 
many agents do not now procure licenses in 
every county where they write insurance. The 
insurance. companies would look on such a law 
as a great improvement over the present ar- 
rangement. It will be asked that the license 
be issued to the agent direct, that he may 
carry it and display it as his authority. All 
he gets now is a little slip certifying that the 
license fee has been paid. 

ae ~ 
STATE LIFE 1S EXPANDING. 

Andrew M. Sweeney, president of the State 
Life of Indiana, is on a ten days’ trip among 
southern agencies. He was banqueted at Fay- 
etteville, N. C., by more than 100 of the com- 
pany’s representatives. Samuel Quinn, vice- 
president, is on a month’s tour of the agencies 
between the home office and the Pacific Coast. 
The company’s new business for 1902 will be 
between $13,000,000 and $14,000,000. The 
amount in force will be $40,000,000. The com- 
pany will raise its limit from $10,000 to $15,000 
next year. 


t+ ++ 


CANADA LIFE’S NEW STOCK RATE 

The Canada Life is working on a new non- 
participating policy which will be ready early 
in 1903. It is said that the rates will be a 
shade lower than those of the Mutual Benefit 
and the guarantees will average a little higher 
than those of the Prudential. As the Canada 
uses the H M table, guarantees do not run 
quite evenly with those of United States com- 
panies. This new policy is intended to be used 
in competition, especially with the two compa- 
nies considered the most dangerous competitors, 
and the commission will be low. 

7-7 7 
BECOMING A LIFE CENTER. 

Rockford, IIl., has gotten to be something 
of a life insurance center, and it will grow 
in importance during the next few years. The 
city is developing rapidly and is attracting the 
attention of the life companies. Several of 
them have fairly good producing offices there. 
There is some good business in the city and 
vicinity and the companies are after it. 





Benjamin Arnow, attorney for the Manufac- 
turers Underwriters, has been disqualified as 
broker in the Chicago Underwriters Association 
because of his Lloyds connection. 





LIFE NOTES 


The Canada Life expects to issue a number 
of new contracts the first of the year. 


The Western Union Life of Chicago has 
taken over the Toilers Fraternity of Streator, 


I. Pick, formerly with the Equitable in Chi 
cago, has returned to the company’s service in 
Detroit. 


C. A. Goldsborough of Sturgis, Mich., has 
accepted a position as specia! agent for the 
Mutual Life of New York. 

Samuel Russell, a young man from the East, 
has succeeded John F. Kehoe as cashier of the 
Pacific Mutual Life at Cleveland 

A. L. Noe, formerly with the Home €, 
in Kentucky, has become general agent of the 
Security Mutual of Binghamton in St. Louis 

former superintendent of 


M. L. Palmer, 
Mich., has been appointed 


L 
f 


schools at Jackson, 
inspector of agencies for southern and western 
Michigan for the Equitable 

Hon. Morgan B. Bulkeley, president of th 
7Etna Life, is a candidate for the United States 
Senate, to succeed Senator Hawley, who will 
resign on account of poor health. 

Robert M. Johnson was arrested at Evans 
ville, Ind., charged with the embezzlement of 
$388 of the funds of the New York Life, whik 
solicitor and collector for the local agent 

Suit has been filed by the Equitable Trust 
Company of Indianapolis, as administrator of 
W. C. Foster’s estate, to recover $5,000 on 
policy in the Old Wayne Mutual Life. 

The United States Supreme Court decides 
that the condition in a life policy voiding it in 
case of suicide is not operative in Missouri, in 
view of the law in that State requiring 
companies to pay suicide claims 

Actuary J. A. McEwen is 
examination of the Union 
preparatory to its reorganization as a legal 
reserve company. It does business in Indiana, 
Missouri and Michigan. 

Charles H. Shiveley of Richmond, Ind., su 
preme vice-chancelor of the Knights of Pyth 
ias, says the Endowment Rank may move from 
Chicago to Indianapolis on account of the high 
taxes charged against beneficial organizations 
by the State of Illinois. 


life 


now making an 


Life of Indiana. 


H. J. Du Bois, heretofore in the insurance 
business at Waverly, Ohio, has been appointed 
as agent for Ross & Pike counties in Ohio, for 
the Mutual Life of New York. Mr. DuBois 
will soon remove to Chillicothe, where he will 
have his headquarters. 

Eugene Marlor, formerly an adjuster at 
Bridgeport, Conn., has been appointed as ad 
juster for the Travelers at Cincinnati, cover 


ing southern Ohio, Indiana and Kentucky 
Mr. Marlor will take up his new duties at 
once. He is a young man, but has had several 


years’ experience in the adjusting line, and is 
said to be a very efficient man for this position 

Life insurance men of Rock Island, Moline 
and Davenport have arranged to organize the 
Tri-City Life Underwriters Association in 
short order. The opening meeting will likely 
be held in Rock Island, when it is expected that 
President Farley and Secretary Mason of the 
National Association of Life Underwriters, 
and J. W. Goudy, president of the Peoria As 
sociation, will be present. 

The Indiana Life Underwriters Associa- 
tion is endeavoring to bring about enough 
harmony among its members to get unanimous 
support to a proposed bill against rebating, to 
be introduced in the legislature in January. It 
takes unanimity among insurance men to do 
it, the association members say. When it was 
tried four years ago it was defeated, it is 
said, by one well-known representative of one 
well-known big eastern company. 


Robt. N. Merritt, manager in 
the Mutual of New York, 


Indiana for 


gives warning 
against W. E. Lamora, formerly with the 
Mutual Reserve Fund. Mr. Merritt says he 


made a contract with the man and advanced 
him money on_it one day and the next day he 
disappeared and did not leave his address 
Several weeks later he heard that Lamora was 
about to make a similar contract with the 
New York Life at Columbus, Ohio, but he got 
word there in time to stop the deal. Mr. Mer 
ritt wants the man to return to Indianapolis 
long enough to be served with a warrant for 
obtaining money under false pretenses. 
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TOPICS FOR LIFE INSURAN 


CE FIELD WORKERS. 


‘eg ‘ce ze Educational and Semi-Technical Features Discussed. «© “<« 





EVERAL insurance departments will 
change their requirements for the forth- 


| 





Comptroller General Wright of Georgia 


says: 





NEW POLICIES THAT HAVE 

















“ + ¢ > ] } rer r 1 } 
coming reports of life companies, and “- beg to say that the blanks taba eens DY RECENTLY BEEN ISSUED. 
re : .s, | this department upon which life insurance com 
instead of asking for business written will panies are required to make their annual re he “Guaranteed 80 Per Cent 
demand business actually paid for. In the | ports to this department, were printed priot Re Premium Policy” of the 
blank adopted at the last National conven- ! to the adoption of the blank by the National & Life mi ie ows 
tion of Insurance Commissioners, departments ogee = gar pt a Stems in tie fee No. . $10,000 
can designate which method they desire fol- of Cosme. atl, 2° es of those paid, ines Tid (He Securtry Trust & Lire INsuRANCE 
lowed. ing no law which requires companies to state CoMPANY hereby insures the life of Richard 
THe WESTERN UNDERWRITER has addressed | the amount and numbers of policies which | Roe, hereinafter ca led the insured, and upon 
the main departments on the subject. | have been paid, but does require the number | le pray Ne a ng rie principal ee 
Deputy Brasee of Ohio says: written. 7 P P i Png said. ele ‘ Section’ tide mt Pray 
“Life insurance companies ; sporting to this | Commissioner l pson of Connecticut says: fas eg ae » provi . . . ee . 

i surz panies, reporting to this po ; e - then pay Margaret | 
department on the new blank recently adopted I will say that this department will require | Roy ired, if living, otherwise 
by the insurance commissioners at their last | the life companies to make their annual ex- | to u linistr or assigns of 
convention held in this city, will be required | hibit of policies on the paid-for basis, using | the insured, subject to the t of the in 
to report their ‘business written,’ and not ‘paid- | No. 2 of the schedule | sured to change the beneficiz the sum of 
for business.’ The portion of the blank form Auditor Merriam of Iowa will require paid $10,c00, and if the death of the said insured 
for the report of ‘paid for business’ will be | for business, he stating that this is the only | shall occur on or before the first day of Sep 
vege comet a blank form to be used by | jjethod which companies should use in making tember, 1922, in addition thereto an amount 
this department. age | equal to 40 per centum of the premiums paid 

Commissioner Barry of Michigan says: gg Beg use its own blanks, which only he said company further agrees that if the 
“I beg to say that this department has noti- | <4 for business written in that State. mt tier ad living n the i ow & , 
fied life companies that we shall require a Audteee Cole of Mississioni will demand | re ae ee ee ee apres 
statement of business written. This is in ac- ne ee ee yee - | SO Pay 90,355.20 in full surrender of this 
cord with the practice of the department for paid for business. Commissioner Linehan of ract 3 
many years, and no good reason for changing | New Hampshire states that he has not made up + nis ee inted (Terr peng wig 
this practice has presented itself to me.” his mind what requirements he will make. 2 which ane siren ¢ application for this 
Superintendent Yates of Illinois says: Commissioner Carr of Maine will require nee ny aa rs Be ger Bal . > 
“This department will instruct companies paid for business. Nebraska gga es _ old vance, being the premium for one year’s term 
to report the exhibit of policies therein on the | blanks. Missouri will ask for paid-for busi- | jncurance, and of the payment of the further 
basis of total business written. This, however, ness. Auditor Monroe of Arkansas states that sum of $397.20 on or bef re the first dav of 
does not preclude reporting also the exhibit | jn his opinion companies should be given the September in every year thereafter during nine 
on basis of paid-for business only.” option of selecting which plan they desire. | teen years of the life of the insured as a 
Auditor Hart of Indiana says: New Jersey will ask business written. premium to complete this contract. — , 
“| beg to say that the Indiana department Pennsylvania will require paid-for business . The loans, surrender values, options, privi- 
will require of insurance companies only the | ysontana will ask for all business written ee and eee, stated on the following 
amount of paid-for business in the financial | ~ Vir “SS ill erg? 4 Wank caly reatir pages form a part of this contract as fully as 
statements to be filed December 31.” ae ee ee oe if recited over the signatures heret 

F ESET ee ‘ Mas icteentee | 8 business issued in the Stat ; New York, Sept. 1, rgo2. 
Boe rine — ©. eee Vermont announces that it will require paid- Secretary President 

“This department will require companies to | for business. Oklahoma will wea ask for ; PRIVILEGES AND CONDITIONS. _ 
return in their annual statement blanks ‘all paid-for business. Utah will require all busi- | I. Seven ways of settlement. If the insured 
business written.’ The reasons for this re- | ness written. be living and this policy be in force on the 
quirement were fully set forth in the ‘Forty- | Commissioner Chenault of Kentucky, says: | ®rst day of September, 1922, the insured will 


sixth Life Report,’ page XIV.” 
Superintendent Hendricks 
Says: 


New York 


of 


“This department will require all life insur- 
ance companies to report “paid-for business,” 


which I think will show a much more accurate 


be entitled to share in the profits of the com- 
pany, which will be apportioned to the partici- 
pating policyholders and payable to the insured 


or assigns under one of 


“Th ~ iia eon : the following options: 
y= nae Ng, it 4 aE - 
This department leaves it optional with the and truer statement of the condition of the 1. Draw the-entire cash value (consisting of 
various companies as to how they shall report ine “testi yritten’ could pe : i ; a aloe 2 rit 
ve re . . . any ; yusiness writt cot )S the guarante amount nz in the acc 
as between paid-for and written business in | CO™PAaMy tan oF ene ee Ee ee 
their annual returns to us. I beg to state that | Sibly do panying table, together with the profits); or 
: ‘ ’ ae : gs ; “onver » entire cas} wlue (as above 
I have no comments to offer on the subject 2s Fs SS | . 2. Convert the entire cash value (as above) 


time.” 
Commissioner Dearth of Minnesota says: 
“This department will require life insurance 
companies to report only paid-for business in 
their annual statements filed with this depart- 


at this 


TO DISCOURAGE THE ‘ROUNDERS."’ 
In order to discourage December “rounders” 
the Mutual Life has shall 


not receive any se if 


a rule that an agent 


commission on a ca the 


man has lapsed a policy with the company in 


into a paid-up life policy, subject however, to 
a medical examination and the company’s ap- 
proval, if the amount should exceed the pres- 
ent face value; or 

3. Draw the profits in cash, the policy being 
paid-up for $10,420, under the conditions named 


ment at the close of the present year. I cer- ., | on the face hereof and participating annually 
tainly can conceive of no valid reason why the past until the second premium is paid. | in the profits; or 
a company should report any business as writ- Phere has gotten to be in every large city a | 4. Convert the policy into an annuity for 


tem which has not been actually delivered and 


paid for. Those companies which are crowd- 


set of professional ‘‘rounders,” who have trav 


the amount which the cash value, including 


; oe ger eled from company to company through the profits, will purchase; or 

pn | their a ae to ge en Mm | medium of rebating agents. Agents working <a omvert the profits into an annuity for 

order to excel all competitors in the volume on a bonus seck out men who will teke o life, the policy being paid-up for $10,420, under 

of business written, execute a vast amount of | ,, = : the conditions named on the face hereof, and 

: . > at least. ex » policies which they flyer. Unless a company began to protect CPC Ree ; “ka va ty: 

insurance, at least, execute policies which they By: foe * , participating annually in the profits; or 

have very little prospect of delivering, this itself a man could take a policy one year at a 6. Convert the profits into additional insur- 
. : ° wa te » 26 tlie 6 end then mie « . : ~ . 

being true during the last few weeks, and low rate, lapse it the next, and then take a | ance subject to evidence of good health, sat 

especially the last few days at the close of | cheap policy again. isfactory to the company, the policy being 

the year. By reporting such business the as- s ft a paid-up for its face value under the conditions 

sets are unduly inflated by the item of out- EXAMPLE OF PERSISTENCE named on the face hereof and participating 

standing or deferred premiums on new busi- f wl i ‘tl annually in the profits; or. 

ness, while the item of reserve liability there- An example Of what persistence will ac:  * Convert the entire profits and guaranteed 

upon is a mere bagatelle. I see no excuse | complish comes from Cleveland. Nine years | cash value into an interest bearing gold bond. 


whatever for any such business being reported, 
as it does not show the actual financial status 
of the company’s affairs. By reporting the 
business written on a cash paid-for basis, the 


ago an agent solicited a man in the city for 
$1,000 insurance, and lost. The con- 
tinued to take a thousand every few months, 


man 


II. Grace. A grace of one month will be 
allowed in the payment of premiums hereafter 
due on this policy. Interest at the rate of 


; “ap sf . six per cent will be charged for the time pay 
temptation for the agents to send in a great | and each time this agent solicited him and ment is deferred. 
number of applications for large policies, which | lost, until he took the eighth thousand. Four III. Beneficiary. The insured at any 


they have very little hope or expectation of 
delivering, would be removed, as the home 
management would not encourage the writing 
of straw business if the same could not be 
reported in their annual statements filed with 
the various insurance departments. I can con- 
ceive of no legitimate reason or ground for 
requiring the companies to report other than 
such business as has actually been delivered 
and paid for,” 











years later the firm of which this man was 
a member concluded to take $30,000 insurance 
for its own protection, $10,000 on each partner. 
The agent was advised to try for this and he 
did and got half of it, twenty-two com- 
panies being in competition for it. Another 
member of the firm became interested: through 
this contest and gave the agent an application 
for $2,000 personally. 


so, 





| 


may 
time during the continuance of this policy, pro 
vided the policy is not then assigned, change 
the beneficiary or beneficiaries by giving writ- 
ten notice to the company at its principal office, 
such change to take effect ‘on the indorsement 
of the same upon the policy by the company. 
IV. Incontestability. This policy shall be 
incontestable after two years from its date 
of issue, for the amount due, provided the pre- 
miums are duly paid in full. P 
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V. Loans. After this policy shall have been 
in force three years the company will there- 
upon, or on any subsequent anniversary of the 
policy, on application to the principal office, 


loan hereon, under the terms of the company’s 
loan agreement then in use, a sum or sums 
not exceeding the total loan value specified in 
the accompanying table, upon condition that 
at the time of making such load the policy shall 
be duly assigned as collateral security for such 
loans, and that six per cent interest on said 
loan and the full premium for one year shall 
be paid in advance. 

VI. Paid-up Values. If this policy lapse 
by reason of non-payment of premium after 
three full years have been paid in cash, the 
insured is entitled to automatic non-partici 
pating paid-up life insurance for the amount 
specified in accompanying table. 

VII. Cash Value. If the full premiums on 
this policy be paid as already provided, for 
not less than five complete years, it can be 
surrendered during its continuance in full force 
and effect for the amount of cash specified in 
the accompanying table. 

VIII. Extended Insurance. If the full pre- 
miums on this policy be paid as already pro- 
vided, for not less than three complete years, 
the insured may surrender same, provided ap- 
plication be made during its continuance in 
full force and effect, for a paid-up, non-par- 
ticipating term policy for $10,c0o for the period 
from date of non-payment of premium specified 
in the accompanying table. 

IX. Age. Misstatement of age, free from 
fraudulent intent, will be adjusted by the com- 
pany in accordance with the published premium 
rate now used for the correct age. 

X. Reinstatement. This policy will be re- 
instated, on written application from the in- 
sured, after non-payment of any premium, 
subject to satisfactory evidence of good health 
furnished on the company’s blanks and the 
payment of the premiums then due with in- 
terest at the rate of 6 per cent for the time 
elapsed 

XI. Assignments. Should this policy be as 
signed or held as security, written 
should at once be given to this company by the 
assignor, and due proof of interest produced 
at the’ maé¢uritv of the contract. The company 
has no responsibility for the validity of any 
assignment. 





not ice 


TABLE OF 
Number of instalments....... 
Amount of each instalment. . 
Sum of instalments.......... 
Number of instalments....... 
instalment. . 


INSTALMENT' VALUES 





$6 5 
1,305.00 


$91.29 





Amount of each 

Sum of instalments ......... 1,203.16 1,186.77 
Number of instalments............... 7 
Amount of each instalment............ $155.83 
UME GE TUUCMTIRGMES co ccccccccccccccces 1,090.81 
XII. Premiums. The possession of this 


policy is not evidence that the first premium 
has been paid. All premiums are due at the 
principal office of the company, but suitable 
persons may be authorized by it to receive 
such payments at other places, on production 
of receipts signed by the president, a vice- 

VALUES FOR EACH § 


30 yearly payments in gold of $39.30 each, and $5t 

25 yearly payments in gold of 

20 yearly payments in gold of 

15 yearly payments in gold of 

10 yearly payments in gold of 
president or secretary, and countersigned by 
such persons 

Any unpaid portion of the current 
premiums and any other indebtedness of the 
insured to the company shall be deducted from 


47.20 each, and 5 
55.20 each, and 5 
71.50 each, and 5 


year’s 


the amount due on this policy before any 
settlement shall be made. 
XIII. Risks Not Assumed. Military or 


naval service in time of war, unless the writ- 
ten permission of the company has been pre 
viously obtained; or death in consequence of 
the violation or attempted violation of the laws 
of any State of the United States, or of any 
country or municipality in which the insured 
may be residine or sojourning at the time, 
will render this policy void; but in such cases 
the company shall be liable for the full re 
serve on the Actuaries’ table of mortality 
with 3 per cent interest. 

Residence in Mexico or the torrid zone, self- 
destruction, while sane or insane, within two 
years from the date hereof, are risks which 
are not assumed by this company 

XIV. Proofs. Proofs of death must be 


furnished to the company at the principal office 


within four months after the death of the 
insured. The proofs shall comprise satisfac- 
tory statements establishing the claim, and 


42.40 each, and 500 in gold at end of twenty-five years .... 





| in use at that time. Any action which may be 
| brought must be within one year from the date 

of death 
X\ Modifications. This policy and the 


taken together, constitute 
which cannot be altered, 


therefor, 


contract, 


application 


the entire 


by a Pennsylvania corporation, shall be subject 
in all respects to the laws of that State. 








TABLE OF LOAN AND SURRENDER VALUES FOR EACH 
$1,000 OF INSURANCE, 
a Extended 
At end of > insurance for 
= $10,000 
= | 
i ~ Years Days 

3d year....$ 68 4 274 $ 

4th year... 92 7 7 

5th year.... 118 92 9 213 

6th year.... 143 118 11 286 

7th year.... 170 1438 13 266 

Sth year.... 198 170 15 152 

Oth year.... 239 198 16 310 
10th year 270 239 18 39 
11th year 302 270 19 50 
12th year 336 302 20 13 
13th year 370 336 20 298 
14th year - 427 370 21 185 
15th year 466 427 22 50 
16th year.... 506 466 22 272 
17th year.... 547 506 23 132 
18th year 590 547 24 8 
19th year -- 635 590 24 288 
20th year..Matures 635 Matures 

INSTALMENTS. 
The insured may at any time change the 


mode of the payment of the proceeds of this 
policy as a death benefit, if it be not then 
assigned, from payment in one sum as herein- 
before provided, to payments by annual in 
stalments as given below. This privilege is 
likewise granted to the beneficiary if this pol- 
claim by death, provided the 
other provision and it 
is not assigned. (The first instalment is due 
and payable at maturity or upon receipt of 
| satisfactory proofs of death, and the remain- 
| ing instalments upon the subsequent anniver 


icv becomes a 


insured has made no 





saries. ) 
FOR EACH $1,000 OF INSURANCE 
19 4 
$67.78 $81.32 
1,287.82 1,219.80 
12 s 


$138.31 


1,106.48 


$97.53 
1,170.36 
6 
$179.22 
3% 


1,075.32 1,059.95 





$507.39 
1,014.78 


4 
$261.19 
1,044.76 
GOLD BOND. 


If the insured has made no provision for 
the payment of the proceeds of this policy 
| as a death claim by instalments, and it be not 
assigned, the mode of payment from one sum 
as provided in the first page may be changed 
to payments in the following sums: 
1,000 OF INSURANCE 
Total amount 
Paid by company. 
$1,679.00 
1,560.00 
% in gold at end of twenty years........ 1,444.40 
0 in gold at end cf fifteen years. . ‘se - 1,328.00 
0 in gold at end of ten years... ..... - 1,215.00 
the 


1 
pecomes a 


0 in gold at end of thirty years 


granted above 


policy 


The beneficiary is also 
privilege at the time this 
death claim, provided the insured has made 
no other provision, and it be not assigned 
(The first payment is due and payable upon 
receipt of satisfactory proofs of death, and 
the remaining payments upon the subsequent 
anniversaries. ) . 


One Manager’s Territory 


Is still left in Ohio and one in 
West Virginia for the Security 
Mutual Life Insurance Co. 





newals. Apply 


WM. BOSWELL, 


| Agency Director, Central Department, 
CINCINNATI, OHIO. 





except in writing by one of the executive offi- 
cers of the company. This power will not be | 
delegated. 

XVI. Contract. This contract being made 





comply with the company’s forms THREE GIANT AGENCY MANAGERS 


ARE TRAINED WESTERN MEN 


There is probably no man at the head 
the agency department of any company wi] 
in the past few months, has been more pt 
nently before the public than Second Vi 
President Gage E. Tarbell, of the Equital 
of New York The summer school at t] 
Equitable office, of which he was the pr 
moter and head, caused his name and face 
become familiar. through the magazines at 


thousands of | 
he name of 


illustrated newspapers, to 


men who did not know t 


prominent life insurance man, with the px 


sible excepti m of “Th hn A. McCall, 
Of late Mr. Tarbell’s periodical letters to h 


preside nt 





which, because of t 


have 


agents, more th 


usual value, been republished in n 
of the have made him m 
1 


familiar to the men in the field far all c 


insurance papers, 


panies 
Mr. Tarbell is a 


from college. he 


western man. After 





studied law and 


ating 


'ts practice in a small town in Illinois. He 
was too big for the town, so_ he oved te 
Chicsgo. There he found that the way of the 
voung lawyer is hard \ friend called his 
attention to the advantages life insurance of 
fers to such men as he, and he bade good 
bye to the law and became a general ag 
of the Equitable That he proved a good 
agency manager goes without saving, f 
Henry B. Hyde would never have intrusted 
his great agency system to a tyro. He was 
also a great producer \long in November 
in one of those years when the Equitabl 
used to whoop things up at the end of the 
season, he received a call for two illior 
f new business during December He wrot 
half that amount himself Whether a f 
it was “December” husiness, the records 


not state. Incidentally he wrote his title clear 


to the third vice-presidency of the company 


fro: hich 1 ¢ , 
rom which 1 was afterward pron te 


grade 
He 1S described by pe rsonal friend as } 
glutton for hard work sess 


During the 
of the summer school, he attended it during 
the forenoon, in the afternoon transacted busi 
him. and 
after dinner went at the day’s correspondenc« 
which he’ finished before he This 
derful energy he has the power of imparting 
to some degree, at least. to others His plan 
is to get more business by making his agents 
better agents. He is full of enthusiasm. hi 
opportunities life 


ness with those who called to see 


quit won 


sees the underwrit 
ing offers to young men and he tries to make 
them grasp those opportunities. not alone for 
the benefit of the Equitable Life, but for thei 
Iso, for it would be 


own good a unfair te 


The 


charge all he has done to cold business 
Eauitable had a 


great agency plant when he 
took hold of it. It has a greater one now. Tt 
has adhered to the old system under which 


compensation is by commissions. It is doubt 
ful if this is as economical as the sal 
ager plan, but it does afford greater opportuni 
ties to agents and it has been the policy of the 
Equitable to get men who demand large op 






ried man 


portunities, men who could not be induced to 
leave the good things they already have for 
mnvthing that did not give great promise. Mr 
Tarbell probably the 


largest organization of big writers 


presides over what is 
iu the coun 


try. Several companies have more men, two 


or three write more business, but probably no 


Direct contracts, perpetual re- | 


| 


one of the others with as many agents writes 
as much business to the man 


a~ 
When George W. Perkins, Sr.. the gen 
agent of the New York Life at Cleveland. died 
in 1886, his son and namesake considered tal 
ing up the reins as his successor, in compan 
with Col. E. J. Pocock of Columbus. The 
finally concluded, however, that they had not 


the capital to run such a plant, and Ohio was 


sold to L, C. Vanuxem & Co. of Philadelphia, 
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vho also had Pennsylvania. Young Mr. Per home office. This promotion was considered | given hes tati re from the Ohio 
<ins had learned the business from the ground me of the most distinguished honors bestowed nsurance reports for 1807 go2, the figures 
ip in the general agency As later events upon a young man in life insurance in some being those f Ds ¢ 
learly prove, he had within him the forces time Mr. Dexter is not so conspicuous a he rat f gross asset tal liabilitic 
1at were bound to bring him to the front figu'e as Mr, Tarbell a1d Mr. Perkins, as he Ss generally supposed the relative 
Che greatness of the New York Life is gen- has not held his position near so long, neither strengtl i npa l ( 7 other 
rally considered as dating from the accession has he recently run a summer school nor e p é It somew prisit g to find 
f President McCall, in 1892. At that time | gaged in the _ trust-making busi that more than half the companies, judged by 
President Hyde, of the Equitable, was the | agents say he is not a jollier | this standard, grew weaker d ge the five 
giant figure in the underwriting field, and | life insurance saints to the cal years covered by t | Some of the most 
President McCurdy, of the Mutual, in the | days are to be special seasons of ervative, like ‘ Connecticut Mu 
financial. President McCall was not a man to | does not indulge in funny verses; but | tual and Equitable of a. were spparently 
play second fiddle. Accordingly he and his keep up a continual pressure tha | sliding down hill, while the Mutual New 
ssociates set out to build the greatest busi every Mutual office in the land. As | York Northwestern Mutual suffers d a de 
ness-getting machine the ordinary branch had | York ten years ago took the systen ded p. What were the facts? During 
ver seen. The Metropolitan’s agency system industrial companies, so Mr, Dexter e five years from 1801 to 1806 the Fina 
was the greatest in the world, and they ap- | took charge is adopting the same system in had increased its business by thirteen “itinn 
parently copied it as far as it was applicable the management of the Mutual's field The dollars, or about 10 per ent: n the next five 
) the ordinary business. General agents’ con system differs from that of the New York years, by fifty-six million or nearly 40 per 
racts were terminated as rapidly as possible, | Life chiefly in having the local managers | cen This great mass of new business was 
their big territories were broken up into small handle both the production and the collections. | yet a paying proposition, for the reserve 
districts, salaried agency directors and com lhe increased business from the districts | had increased nearly thirteen million. while 
pany cashiers were appointed at the branch where the new system has been installed gives he assets had incre sed but seoalink million 
itices, and agents’ contracts were made di a forecast of what may be expected when the his business was practically evested capital 
rectly with the company. The old system, | system is fully extended. Unless there should | now ready to make money out of The com- 
der which from one to four persons stood | be a change of policy, the race between thi | pany was not weakened by such 1 transaction 
between the producing agent and the com Mutual and the New York promises to wax | The case of the big « amnaules rsece | was 
pany, each getting a rake-off on his business, rather than to wane | entirely different. Witl chem, the apparent 
was done away. That Mr. Perkins had a = ae we skening was mostly ; 
| t] 


a matter of bookkeep 
large share in 


the building of this machine, INTERESTING COMMENT ON ing. The New York, by several separate 


there is no doubt. When it was completed in 


; moves, converted all its surplus into liabilities, 
sae: WMA ds nl Bike widlalianis souk: cami te THE ACCOMPANYING TABLE. | cig che. Motus sets 





¥ ( utual and Northwestern did the 
put on the steam The agency directors feel same thing, but not t great an extent Ch 
s E - > 5 x . ‘ ‘ ‘ til x, vu OL lO SO BTCe I “nit e 
the ressure rect rom ti “e It is the fashion of mar comy ies and ¢ , } , 
the pre ré yar from the ge office and 1@ fash nany mpanies and | property was still there; it had merely been 
‘ te VO! to > “wr » Sz > Z vo rz s to issn ¢ tictical literatur P . Poa ‘ } \ 
have to v k keep their heads above water general agent ie statistical literatu ransferred to the other side of the books 
They transmit it to the agents and keep them Some solicitors get many convincing argu Still, the New York had its ratio of asset 
; 5 g 4 oti, t N T had its rat4so ot assets 
on the move. Every incentive to work that ments from the fact that “figures never lie.” | to liabilities down to 1, while the Equitable 
‘an be invented is brought 1 se. One wee ag had , ' Laas | 
a — ' — ow use. ; ne tes It is indeed a poor company that cannot pro- | had continued to keep books in the old way, and 
comes a call for so much business, then T : F tind nila om eneste fast aned > 
‘ } } r tl pace ren duce statistics to prove for itself some point had piled up assets, largely as tontine surplus, 
a special we in honor of the preside s 6 Sal , - santil if at - 1 
bicel " oe ae , i 5 ent of superiority. It may be insurance in force, | ™ s ratio was 1.27. If comparisons of 
irthday, then a jollying letter, another specia . ' +] ‘ ‘ - 
ge : ‘ sib. TI new business written, total assets, immens« e strength are justifiable 
week; thus it goes, no let up, no res , : ' i <é ‘ 
WCCK ; . no > I oO rest ‘ 1¢ surplus, smal] lapse ratio, low death rate. ec from these fi be reasonable 
agent sees future reward through the Nylic al eS , , , , ‘ me ee Se ‘ 
re . nomical management, or one of several other | (tO sav l ai OF Dingnanhon 
system. The agency director knows that when 


facts. The figures produced are offici 





1 and | was twice as strong as the Equitable, since 
they do not lie; and yet, taken by themselves, | !tS ratio was 2.53° 


nervous prostration overtakes him, he will be 
taken care of by a pension. It is in the build 


— regardless of conditions, they can be made 
ing of this great system that Mr. Perkins has : 


\ prudent man desires the company in which 


Se Pager tec lif to perform some wonderful misrepresentation he insures to be conservative in the matter 
yrobably done his greatest lite insurance wor . - . . 1 

B a : 1 abiliti It hi It is rather for the purpose of showing the of expenses. Because the rate per cent of 
ut he is a man of varied abilities t was he , . ‘ : , , : 

+ ‘ : : inconsistencies of bare figures than for any | total income that goes to expenses ts large, does 
who conducted the diplomatic negotiations ge » that the acces me tahi i. meee that tl omna + . rant ? 

1 . . ° r other purpose lat the accompanying ible 1S it prove la le company extravagant 

that resulted in the readmission of the New : 


York into Prussia. Such is his ability as a 
financier that J. Pierpont Morgan finally se SOME LIFE INSURANCE RATIOS AND WHAT THEY DO NOT PROVE. 
cured him as a member of his great banking 
firm. He still maintains his connection with 











. 3 ae : = Rate per cent Rate percent 
the New York Life, but his interests are di - gy ee Rate per cent. Tecatanen ae Ins. Lapsedand, of Death 
sTOSS sse'ts . 4 e 8 0 . ’ > 
ee aw oe af : - ee ce Preece Expenses to : Surrendered to Losses to 
vided and much of the wi rk he used to do COMPANY to Total | Total Income Mean Amount | Mean Amount Mean Amount 
s now done by Messrs. Kingsley, Buckner and Liabilities. Insured Insured Insured. 
E. R. Perkins, a trio that will make the com 
pany break its past wonderful records 1896 | 1901 | 1896 1901; 1896) 1901-) 1896 | 1901 | 1896 1901 
It was in December, 1898, that Mr. Perkins Atna.. a ea 1.13 1.06 18.4) 29.5 7 3.80 3.50!) 1.32 1.38 
id something ‘ “O10 -onsiderab! Amer. Central ‘ os letae wee 1.01 4.2 434 44 
did s ymething that brought him considerable nen neg evel Tor l veel sen sue’) “gael Lost se 
credit and undoubtedly caused the Mutual no ("oe ae Raa 1.06 1.02 13.9 18.7 4.79 2 66 1.16 1.53 
little chagrin. The Mutual had made up its a eae : eka er “i 4 oc = .3 1 , a 1 +4 : 4 > 59 
great cash value policy that all the insurance Equitable, Ia 1.18 1.17 | 26.5 249 11.78 4.47 70 83 
“earner : : 97 7 ¢ 74 ‘ 9 37 
world was talking about, but had not sent 1 a a N.Y sian “no ibs aye mone , $+, _ : = 
copies to its agents. Mr. Perkins secured a Fidelity Mat 1.20 36.! 6.15 11 
- P . e ra . » ¢ 1 YO. 01 2u 
copy by some means, had facsimiles printed ares al “Y.09 HH is.4 +Y 6sa|a98 | 188| 1.54 
and sent them to his agents with a note to the Hartford. 1.04 1.15 28.4 23.6 4 | 17.17 2.05 2.21 
~~ oNRT. 2.8 Home .. 1.11 1.10 27.5 4 13.37 6.64 1.61 1.31 
effect that, ““We inclose an extra copy, as you “laos... 104 3.9 52 BH 92 
may have some friend who is a Mutual life Inter-State, O 1.09 wh . 
: 1 99 Jobn Hdnecock 1.08 1.13 43.5 38 22.22 | 18.13 1.31 1.21 
agent and would like one In that way some Manhattan.. 1.06 110) 256 29 11.60 | 6.36 1.96 | 1.86 
of the Mutual agents received their first copies. Mass. Mut........ 108) 109 18 657) 419) 109) 1.27 
kt eget aie ae tay Metropolitan . ... 11! 112 38 28.40 | 20.22} 1.49] 160 
It was about that time that Mr. Perkins sent Mich. Mut 1.03 1.02 29 13.14 | 11.72 1.07 1.37 
to agents, evidently as his estimate of the ergy Rey : = ; o 77 10 ro 1 a - , no 
relative standing of President McCall and his National. Vt.... 1.14 1.11 2] 10.44 78 89 89 
; : i. low Ene ‘ 7 76 3 56 ; 
two great competitors, the beautiful verse: — — Mut et} ; a + ¥4; : t i8 : ‘° 
\ tutor who tooted the flute Northern Cent 1.10 59 24.41 80 
a ier » ‘ . Northwestern. 1.27 1.04 if.2 15 4.31 262 88 99 
lried to tutor two tooters to toot. Pacific Mut 1.05 1.07 38.6 57 986 > 11.01 38 1.06 
Said the two to the tutor: ‘Is it easier to toot Penn. Mut. 1.18) 1.07| 16.1] 19. $40 | 5.80) L311) 1.24 
st Pheenix Mut.......... 1.06 1.05 30.0 21 0.95 7.72 77 1.42 
(Or to tutor two tooters to toot? Presb. Ministers Pu ; 1 28 il. “¢ 4.90 99 
™* Prov't L. & T 1.10) 1.14] 132] 1% 540/| 883) i.01 86 
1 . . . rov’t Savings 9 at 9 39 2 x 59 ‘ 
\bout the time Mr. Perkins was having aed ~ eaapegmadetan ‘te et rot 46. ok 29 13 65 eri er 
° . 2 BE wccces cecccs seees- seece -ld ) : ‘ 3: i 2.05 : 
fun with the Mutual it was importing from Royai Union ......... 1.04 1.12} 58.3| 32 30.24 | 22.13 .24 77 
’ - ~ -T" ©& r ay ¢ 29 OR >49 57 
the West a young man who was destined to Prom a L.. tes teeee 88; 1 58 85.9 a 30.90 72 ot 42 et 
give the New York a run for its money. State, Ind..... 1.45 43.5 10.74 94 
. T . ” ¢ State & 20.5 9 4.50 3.70 92 94 
George T. Dexter, as superintendent of nl ap RP ras pe rt 4 + 6.67 | 3.84 97 | 1.31 
agencies in the Lawton general agency at Union ee 1.16 116} 23.9] 20 14.44 | 8 + mt ‘ke 
; F Jnion Mut.... 1.07 1.07 35.4 31. 9.67 7.35 ; : 
Cleveland, was so great a success that he United AL 102) 1.02 80.9 | 32 13.48 | 896| 191| 1.59 
was jumped from that position to that of I as con's sobs peees 1.03 1.03 29.6 $2. 11.97 | 18.44 1.83 1.79 
= oe West. & Sonth.. ic 92! 1.07! 56.7| 66 68.46 | 25.82| 159| 1.62 
superintendent of domestic agencies -at the : 
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With the Federal, for instance, this percentage 
in 1901 was 94.4. The company was organized 
in 1900. As in any new company, the first 
experience was nearly all outgo and very 
little income, and the management might be 
the most economical imaginable, and still the 
figures at the end of the first year or two 
would look bad. In 1896 the Connecticut Mu- 
tual had the lowest expense ratio oi any 
United States company. At that date it 
less insurance in force than it had five years 
During the next five years it added 
dollars to the insurance in force. 
Because its expense ratio went up a little, does 


had 


previous. 


six million 


it show that the management was less careful: 
Now look at the Pacific Mutual, an old, 
established company. It ran its percentage oi 
expenses to total income from 38.6 in 1890, to 
1901. in 1890 it four million 
dollars of ordinary business and had at the 
end of the year fifteen million in torce. In 
the next five years it wrote a little short of 
iorty million, and at the end of that time had 
thirty-four million in force. It paid the pen 
alty of a rapidly growing company in an im 
creased expense ratio. 


57.1 in wrote 


Some of the companies, however, decreased 
their expense ratios in that period. he Met- 
ropolitan, for example, made a great 
for ordinary business in the last of the ’go’s. 
While about 7 per cent of its business in force 
in 1896 was ordinary, about 18 was of that 
class in 1901, and ordinary business is cheap 
to handle, compared to industrial. 


drive 


A large lapse is generally charged to bad 
methods of writing, and the percentage of lapses 
and surrenders to business in force is certainly 


one that ought to be kept down. Nearly every 


company showed an improvement in 
gard from 1896 to igo. Was it due to better 
practices? Consider the change in the financial 
condition of the people during that time, and 
much of the improvement is explained. In 


this re- 


1896 the Provident Savings made’ the finest 
showing off in point of low lapse ratio. Was 


it because its agents were not quite as much 
given to rebating as those of the Connecticut 
Mutual or the Provident Life & Trust? About 
95 per cent of its total business was term 1n- 
surance, going off the books by expiry, not 
by lapse. Five years later its lapse ratio was 
not so favorable. The percentage of its busi- 
ness than term had increased from 5 
to 15 per cent; in other words, it had over 
three times as much business subject to lapse. 

But the New York Life made the splendid 
showing, in decreasing its percentage of lapses 
and surrenders from 8.61 in 1896 to 2.12 in 
1901. In 1899 over five million dollars in busi- 
ness went off the company’s books by expiry, 
thirteen million by surrender, forty-five muil- 
lion by lapse. During 1900 about fifty-eight 
million was transferred from life, endowment 
and other forms to term policies, and for that 
year thirty million went off by expiry, thirteen 
million by surrender, and less than twenty-nine 
million by lapse, while the next year showed 
nearly forty-nine million by expiry, fifteen mil- 
lion by surrender and twelve million by lapse. 
By a proper system of allowing extended in- 
surance on all business that fails to pay its 
second premium, any company can material 
improve its showing on lapses. 


other 


Percentage of death losses goes for little 
unless the expected as well as the actual mor- 
tality is given. The Connecticut Mutual makes 
the worst showing in this table of any com- 
pany, yet its mortality was well within the 
expected. ~The Washington, on the other hand, 
overran its expected mortality last year, al- 
though its actual mortality does not appear 
high in this table. The Securitv Trust & Life 
in 1896 had a high loss ratio, but its business 
then was mostly sub-standard, and such a ratio 
was to be expected. In 1901, with much more 
standard business on its books, the percentage 
was much reduced. 

One can draw no other conclusion than that 
life insurance figures are interesting things to 
iuggle with, but that the actual value of most 
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of them depends upon a knowledge of condi- 
tions which the figures themselves do not show. 
a 


e 


SOME ELEMENTS OF SUCCESS 
IN A GENERAL LIFE AGENT. 


It is less humiliating to attribute our fail- 
ures to circumstances beyond our control than 
within true is this 
that immediately begin to 
look for these circumstances in order to bol- 
ster up our pride and self-esteem. 


to causes ourselves. So 


when we fail we 


Of all the men who essay to be general 
agents of life insurance companies, those 
who make an eminent success are few, those 
who make a partial or total failure are rany. 
The reason most frequently ascribed for only 
partial success is inability to get and hold 

But another agent of the 
company does get agents, although he 
has nothing more to offer them than the one 
I not. Another general agent also 
agents, although he has no more 
liberal contract than the one who does not, 
and he has the same competition from high- 
companies. High commissions 
are not the only charms that lure agents away, 
else how does it come that many of the low- 
commission companies have scircely any 
changes among their agents, while nearly half 
of the agents of some of the companies that 
pay high commissions leave them and are 
replaced by others every year? The trouble 
lies in the man. There are some men destined 
by their personal characteristics and intellect- 
ual equipment to become successful general 
agents and others that are destined to be un- 


agents general 


sammie 


who does 


holds his 


commission 





INFLUENCE OF MEN. 


Gernand, in one of his talks, says: 
“How much influence would the names 


of men you know by reputation to be 
sound, conservative, reliable men, have 
with you? How much influence would 


men you know personally to be of the 
same stripe have with you? Wouldn't 
they have a great deal of weight with you? 

“There is no influence known among 
men more powerful than that of other 
men of established repute and substantial 
character. Whatever they do on the life 
insurance question you can safely imitate, 
and you know it. It is to have such influ- 
ence that men maintain their characters. 

“Always be guided by what straightfor- 
ward men do. It’s a compass which never 
gets out of gear!” 











successful ones if they attempt it. Nobody 
can tell in advance which result awaits a man’s 
efforts, but there are some points that may 
be gained from the careers of others that 
may add to the success of and miti- 
gate the failure of others. 

Except in the case of geniuses, who are 
not amenable to general laws, a prerequisite 
of success is a thorough understanding of the 
thing to be attained. A man must know what 
he is driving at, otherwise he will wander 
around in the dark and waste his energy. Al- 
most or quite equally important is a clear 
vision of the obstacles that must be overcome 
before the desired end is accomplished. The 
term “life insurance man” is very indefinite. 
It means anything from a solicitor to a gen- 
eral manager, covering two or three States, 
having a score of agents working for him, 
who in turn have their solicitors working for 
them. Success to one means writing business 
and getting his pay for it; to the other it con- 
sists in getting about him men who can 
write business that will stay on the books, 
holding the men after they are secured, and 
doing all this at an expense low enough to 
leave him a fair margin of profit. The one 
requires no capital other than enough money 
to live on till he can deliver some policies and 
collect on them. The other requires capital to 
build up and sustain a plant of greater or less 
proportions until it becomes self-sustaining. 


some 











Probably as many failures among general 
agents result from a want of comprehension of 
the differences between a local and a general 
agent as from any other one cause. A man 
proves himself a good producer and he is “pro- 
moted” to a position requiring a much wider 
if not entirely different, class of abilities. T} 
assumption seems to be that because he suc- 
ceeds in the one he will in the other, while 
the reasonable presumption is that a man with 
marked abilities in one line will be deficient 
in another and different one. All men have 
their limitations, and with many of them they 
are narrow. 

Aside from a reasonable ability to handle 
men, one important condition of success as a 
general agent is capital. Not every man with 
capital can succeed, but very few can suc- 
ceed without it. Some men do not seem to 
appreciate this fact. To them the position 
of general agent means a respite from con 
tinual soliciting, an income from the labor of 
others and an honorable position in the busi 
ness. To some, unfortunately, it means fine 
offices, short office hours, a long summer vaca 
tion and lots of glory, and the larger the ter- 
ritory covered, the greater the glory. A 
prominent casualty man tells of an agent he 
appointed in a small Ohio town, who, two or 
three weeks later, applied to the company for 
the general agency for Ohio, Indiana and 
Michigan. That man had views apparently 
popular among certain life insurance men, es 
pecially inexperienced ones. 

The whole tendency of the present time 
among companies and general agents is toward 
small territories. It takes too much capital 
to work a large one right, and not one out 
of twenty general agents has the ability to do 
it. A man starting in must have money, or 
the ability to write business and get money, 
or the ability to borrow or get advances from 
his company on his renewals. If he be a 
good producer, a short experience is likely 
to prove to him that he can make more money 
writing business than he can in seeking out 
and training agents, but if he look to ultimate 
results and have any ability in getting agents, 
he must know that present sacrifices are neces- 
sary to future gains. No man can hope to 
build up a really great general agency on his 
own personal writings. A man who starts 
with a large territory and tries to develop 
it at once dissipates his energy and capital 
He spends too much time and money travel- 
ing long distances from his office. The agents 
he appoints are isolated. They have not the 
incentives to work that come of close contact 
with others in the same line. They see the 
general agent but seldom. They get to the 
general agency only at intervals. On 
the other hand, if he restrict his efforts to 
a small territory, he keeps in close touch 
with his agents, he stands more chance to dis- 
cover any tampering with them, he is at hand 
to encourage and help them, and they, mak 
ing their headquarters mostly at the general 
office, get the momentum that comes of con- 
certed action with others. Furthermore, every 
agent makes the company better known in 
the community, and that helps all the agents. 
After the general agency becomes self-sus- 
taining, it is time enough to spread out. 

Equally necessary with capital is its ju- 
dicious investment. The two thieves between 
which the general agent stands are lapses of 
business and lapses of agents. He may use 
more money than appears really necessary in 
maintaining fine offices and a fine home. This 
is part of his advertising expenses. He is im- 
pressing the public with the fact that he is 
successful. But he cannot afford to spend his 
energy and money in getting business that 
pays him nothing, and in training agents for 
somebody else to take. How to prevent the 
lapse of agents is a problem. The men who 
succeed in holding them best appear to be 
the ones that have firm faith in their com- 
panies and impress their agents with that faith 
and with confidence in them, and tie the agents 
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to them by renewal contracts. The men who 
can do their best work in a cause in which 
they do not believe are very few. There 
comes a time when they do not ring true, and, 
not having been faithful to themselves, they 
cannot inspire faith in them in other men. 
People may honestly differ as to the relative 
merits of companies, but, uniess a man firmly 
believes in the company he represents, he 
would better leave it and take another. Be- 
lieving in it he can make others do so, but 
the way to get a man’s faithful allegiance in 
business is to make it to his pecuniary ad- 
vantage to be faithful in his allegiance. Aside 
from pride in his work, an agent has little 
interest in the persistence of the business he 
writes, if his remuneration from it ceases with 
the collection of the first premium. Having no 
interest in the future of the business and not 
being subject to loss by a change, he is likely 
to go to another company if a sufficiently 
good offer is made him. Such a lapse of an 
agent is likely to be followed by a lapse of 
part of his business. Though he be per- 
fectly honorable and do not attempt to twist 
it into his new company, the personal element 
that would have helped to hold it is gone and 
the business lapses. Had the agent been bound 
by a renewal contract under which he would 
lose his renewals by leaving the general agent, 
every policy he wrote would have made it more 
to his advantage to remain, and it would have 
been constantly to his advantage to keep his 
business from lapsing. 

Men will continue to make successes and 
failures as general agents. A few will cover 
a big territory, appoint hundreds of agents, 
get an immense income and become rich. The 
vast majority who succeed, however, will do 

by getting about them a small, compact 
be ly of good producers, trained in their ways 
and bound to them by the ties of friendship 
and appreciation of fair treatment and’ by re- 
newal contracts. Their pecuniary success will 
not be so great, perhaps, but neither will the 
wear and tear on their nervous systems and 
the chances of their failure be so great. 

cs Ss 
USE OF COMPANY LITERATURE. 

In reporting a discussion on “The Use and 
Abuse of Company Literature” at a meeting of 
Fidelity Mutual Life agents at Pittsburg, the 
Monthly Bulletin of the company says: “In 
the collection of paper for the pulp mill 
will frequently be found undisturbed pack- 
ages of life insurance literature. The older, 
more experienced and successful the agent, the 
less literature he uses. Every agent should 
make it a study to know the kind of litera- 
ture that can be judiciously distributed, and 
use that kind only. Circulars do not sell life 
insurance, and they are seldom read, but when 
left with a prospective purchaser, ‘the points 
in the circular you wish to emphasize should 
be underscored, or attention directed thereto 
in some way. ‘Life insurance literature should 
be prescribed with as much skill as a physician 
would employ in prescribing for a patent. Too 
much medicine given at the wrong time or the 
wrong medicine given at any time may mean 
death to the patient or prospect.’ A success- 
ful agent having an experience of twenty-four 
years testified that he could not trace a single 
application to the use of literature alone. The 
personality of the agent is a most important 
factor in selling life insurance. It is necessary 
that he should be well equipped with helps and 
should master them, and, above all, know the 
contracts he is selling. Another agent of 
twelve years’ experience frequently used litera- 
ture to secure an introduction for himself and 
his business, and claims that he has written 
much business through openings secured by 
the use of literature. Another agent with an 
experience of eight years could trace only one 
application that he secured through literature. 
The consensus of opinion as developed by the 
discussion was, that the principal office of lit- 
erature is to inform the agent of a rival 
company of what you are doing if he follows 
you. The first thing the intelligent agent 
seeks when he finds that he is in competition 
is some literature, statement or estimate left 
by his competitor, so that he may know what 
he has to meet. Hence, only literature of a 
general character, advertising the company 





and its position among life companies, should 
be left. The principal use of company litera- 
ture is to educate new agents and helpe rs, and 
to properly inform policyholders.” 

ss 


GENERAL AGENTS REGULATE 
KIND OF BUSINESS GOTTEN. 


A general agent of a life insurance company 
has it in his power to largely dictate the 
class of business that he desires written. A 
contract that a general agent holds with the 
home office determines what commissions he 
can pay his men, and he begins to figure on 
the effect of certain kinds of policies on his 
agency. Some men may be desirous of build- 
ing up a rapidly paying business and do not 
have much of a care for the future. Others 
are building largely on the future and are 
bending everything to that end. Where a 
man is seeking an immediate income and is 
with a company that gives good commissions 
on term business he will likely push out for 
that as much as possible. Another general 
agent may believe there is more in endow- 
ments and will regulate his men accordingly. 
Perhaps the average general agent will seek 
ordinary and twenty-payment life policies or 
long-term endowments more than any other 
class. The short-term endowments soon run 
off the books and the short-payment life poli- 
cies soon become paid up. It keeps the general 
agent on the move, therefore, when these poli- 
cies run off the books to maintain a balance. 
If a large premium on a ten-year endowment 
ceases it cuts quite a little hole in his in- 
come. General agents discourage single pay- 
ment life policies because during the corre- 
sponding month of the next year they are not 
likely to have such, and the comparison is 
therefore unfavorable unless sufficient business 
is secured to fill up the gap. The general 
agent will, therefore, stimulate his men along 
lines which will be most profitable to his 
agency. Higher commissions may be paid 
on some policies that under ordinary condi- 
tions would be attractive to agents, but his 
missionary work is likely done in other direc- 
tions. 

SS fA Sa 
ORGANIZATION OF RURAL TERRITORY 

In the Fidelity Mutual Bulletin reference is 
made to the Iowa convention of the company 
and the paper of E. L. Beard on the “Organi- 
zation of Rural Territory,” as follows: 

“The discussion was apened by E L. 
Beard, and the following line of thought de- 
veloped: Lack of system is the principal 
cause of failure in life underwriting. An agent 
who does not know where to go or whom he 
shall see is not likely to be a great success. 
The rural agent who has no definite plan may 
drive miles into the country at random, prob- 
ably to see some one whose name occurred to 
him, and while doing so would pass hundreds 
of men equally as good prospects. 

“Knowledge of a prospect either in person 
or by proxy is of the first importance. If your 
knowledge must be by proxy, then hunt up a 
representative man in every township. If you 
can interest him and insure his life, then ar- 
range to make him your helper. Let it be 
clearly and distinctly understood that he has 
no license, that he cannot personally write 
business. If a helper be allowed to act as 
agent, he will frequently, directly or indirectly, 
suggest to the prospect that he will call to see 
him and attend to it, because he expects to 
get more out of it as an agent than he would 
as a helper. This retards the agent’s progress, 
and is an injustice to him, as he has done the 
work which interested the prospect. Hence, 
see to it that your helper is a helper only, but 
that he does help. To this end, it is necessary 
that he should be well informed and _thor- 
oughly enthused. Get him in the habit of talk- 
ing iife insurance, so that while you are 
absent from him he will be talking and sowing 
seed. Arrange to make periodical visits to 
vour kelpers and close up the business under 
way. Have no more helpers than you can 
keep thoroughly interested, and give your 
helpers contiguous territory, assigning a town- 
ship or town to each, and do not personally 
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cover more territory than you can properly 
handle. ‘This township representative must 
be the most influent ial man avail able. He must 
be a man whose opinion is highly regarded by 
his neighbors; he must be a man of strict in- 


tegrity and of good standing.’ If the county 
n-anager be a good closer, industrious and in- 
tensely in earnest, then with such a township 
orgaiization he can make the Fideiity 2 
hoki word in the county. 

“Mr. Beard spoke of his own experience in 
getting a young man as a helper, who had no 
knowledge of life insurance, but who drove 
for three days through rain and slush. He 
talked to people and learned their disposition 
toward life insurance. He did aot even have 
a rate book. After his return he took Mr 
Beard to the people of his choice, and in two 
days five applications were written, premiums 
amounting to $300. The same liclper subse 
quently developed into a first-class agent, mak 
ing as high as $400, in a single month. He 
was ettracted by and owes his subsequent suc 
cess to the township organization method.” 

ses SF w 
SUB-STANDARD LIFE PLANS. 

A few years ago, when a risk was rejected 
by a life insurance company on one plan it was 
rejected on all plans. There is now a tendency 
for companies to engage in a sub-standard 
business in a moderate way. For instance 
if a man will not pass muster for a limited 
payment life he can probably be written on 
a short term endowment, or some other special 
form of policys When the Security Trust 
& Life had full sway in under average business 
its field was unrestricted. Now, however, the 
New York Life has entered the sub-standard 
field, not only for its own risks, but will ac- 
cept business from other agents through its 
own men. The Metropolitan, Equitable and 
Fidelity Mutual all have sub-standard depart- 
ments. Many of the other companies will 
write slishtly 


house- 





impaired risks on some special 
plan or on a short-term endowment. It is 
likely that technicalities will hereafter be more 
or less waived in passing on life insurance 
cases. 
ses Fs Ss 
AGENTS HAVE SOME VOICE 

In the paper of Dr. Davis, the medical di- 
rector of the Union Central Life, before the 
last convention of the National Association 
of Life Underwriters, he referred to a plan 
which the company adonted which struck his 
hearers as an excellent one. The field man 
many times believes he has a grievance against 
the medical department and thinks his consid- 
erations are not weighed as they should be. He 
thinks the department is too technical and re- 
jects or postpones too many of his risks. Dr. 
Davis recognizes the right of agents in this 
respect and hence has a committee of field 
men with whom the medical department con- 
sults in case of doubtful risks. The field 
men look upon a case from a practical view 
and from the agency standpoint. Ofttimes 
good reasons can be shown for accepting a 
case regarding which the medical department 
is in doubt, after a conference with the field 
men. The recognition of the field in this way 
in the medical department holds agents to the 
company and brings to it the freshness and 
practical judgment of the workers. 


ss SF 
“Santa Claus delights to distribute Life in 
surance policies. They are always welcome 
gilts. 
ec SF 


What a curious thing habit is! If you get a 
habit of not doing a thing it gets fixed as 
strongly as the opposite habit is. How neces- 
sary, then, it is to sometimes take an account 
of ourselves and see what ways we have 
drifted into. Very likely some of them came 
from accident and thoughtlessness. The man 
who doesn’t insure his life may be, in many 
cases, one who does not fully know what a 
life insurance policy can do, and he is just the 
man who ought to find out. He can find out, 
and still keep up his old habit if he chooses— 
only he will not be likely to so choosé—Ex- 
change, 











— WANTED — 


DISTRICT 
AGENCY 
MEN 


To open, control] and develop ter- 
ritory under permanent Rehewal 


Contracts. 


MUTUAL LIFE 
INSURANCE COMPANY 


OF ILLINOIS. 


GEORGE W. RIGGS, Pres. 
W. P. CRENSHAW, Supt. of Ages. 


Merchants Loan & Trust Bldg., 
CHICAGO, ILL. 











POLICY FILES. 


Local agents wishing to establish their 
names as leading agents of their city should 
investigate our policy files to be presented 
to their customers. Our Form 97, in either 
orange, blue, or red, is the best policy 
envelope on the market. We print your 
presentation card on quantities of 100 or 
over. Prices: 75 cents per dozen; $3 per 
50; $5 per 100. Send for samples. It is 
an advertising method that will bring re- 
sults. 

THe WESTERN UNDERWRITER COMPANY, 
413 Vine St., 164 La Salle St., 

Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914. 
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CASUALTY MEN 


find it worth their while to convince the 
issured that his business is well taken 
care of. It is well for these wideawake 
| agents to present their patrons with poli- 
| | cies encased in our No. 97A policy files. 
Come in either blue, red or orange Being 
expansive they hold quite a number of 
policies. Front of file has an appropriate 
etching. Send for a sample file and prices. 


Tue WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 
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| THE ATNA LIFE 


has a little excellent territery in 
Ohio not yet occupied, Three good 
agents wanted immediately. 


COLLIN FORD, Manager. 


Aetna Bldg., 413 Vine St., Cincinnati, 0. 


IF YOU DESIRE 


to permanently associate yourselves with a prom- 
inent Company, you can get desirable contract 
and territory by writing to Mark Davis, Manager 
Southern Ohio Branch, Canada Life Assurance 
Co.(established 1847) Commercial Tribune Bldg., 





Cincinnati. Please give reference 


New England Mutual Life Iusnranes Co. 


BOSTON, MASS. 
} CHARTERED 1835. 
ASSETS, $32,721,633. SURPLUS, $3 470,491. 
Splendid territory now open. New policies and 
low premium rates. For agency contracts address 


H. F. McNUTT, Cen. Agt., 
| 407-408 wew England Bidg.. CLEVELAND, OHIO 


| 
| 





TALK WITH WARD 


of the State Mutual Life, of Worcester, Macs 
for Exclusive District Agency Contracts in Ohi 
Hubert H. Ward, Ohio General Agent, 504-50¢ 
New England Building, Cleveland. 





Truly an Age of 
Invention. 
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THE BENNINGTON, 
A Word Writing Typewriter. 


Destined to make 
writers. 

Has new and valuable features of merit 
which would make a superior machine. 

No larger than existing typewriters 

We are now offering to investors a limited amount of 


back numbers of existing type 


any two of 


stock at 75 cents on the dollar. As soon as we have 
sold en ugh to comple:e equipment, manufacture, ad 
vertise and sell our machine, no more will be offered at 
any price. 


We want a few good men for active official positions 


who willinvest with us, 

If you are interested in the making of a choice invest 
ment with good prospects of 40 to 60 per cent profit 
and which carries with it first right or preference to a 


zood position, write us for prospectus. 
CAPITAL STOCK, $1,500,000. SHARES, $1.00. 





|THE BENNINGTON TYPEWRITER CO, 


| 304-5 LYCEUM BLDG., KANSAS CITY, U.S.A. 





NO EXTRA CHARGE IS REQUIRED. 








The Incandescent Light and Stove Co. of Cincinnati begs to announce that the extra charge heretofore 


required for permits to use gasoline lighting systems has been rescinded by the Union. 


be used without the additional fire insurance premium. 


We wish to say to the public that we will continue to exchange the F. P. system for the old Airlight even at 
great expense to ourselves, not that we are morally or legally bound so to do. but simply because no accident has 


ever occurred to an F, P. machine where the conditions of the permit slip were observed. 


require our permit slip in every case where the F. P. system is installed. 
On receipt of a two cent stamp we will furnish a booklet, entitled: ‘‘Nature of Gasoline,” with no advertising 


matter in it. 


Our F. P. machine can now 


Insurance men should 


INCANDESCENT LIGHT AND STOVE COMPANY, 
420-6 E. Pearl Street, CINCINNATI, OHIO. 








JOS. J. DEVNEY, 
President. 


DAVID PARKS FACKLER, 
Consulting Actuary. 


BREAK YOUR RECORD IN 1903 


BY SELLING MORE LIFE INSURANCE THAN EVER BEFORE. 


THE AMERICAN COLLEGE OF INSURANCE 


CAN HELP YOU DOIT. 


Write for prospectus and the opinions of many who are familiar with our 


work, and get an idea of the benefits which accrue from our instruction. 


404 Chamber 


of Commerce Building - - - - - - - 


CLEVELAND, OHIO. 
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VALUABLE | THE QUEEN INSURANCE CO. of America 


FACTS Recognizes that conditions are not the same at every agency. 
It therefore makes it a point to know the fire insurance situation locally as 





its agents know it. 
FOR Its combined Dwelling House policy and Daily Report for use in states where a stand- 
ard form is not used has received unlimited praise from its agents and patrons. 
Its Tornado policy is liberal and brief. 
FIRE Its forms for insurance of rents are attractive to property owners and materially 


broaden the field of the local agent’s operations. 


INSU ANCE Its advertising matter is devised with the view of giving prominence to its local 
R agent. Applications for agencies given prompt consideration, 


WESTERN DEPARTMENT, CHICAGO. 
AGENTS: P. D. McGREGOR, Manager. W. L. KING, Ass’t Manager. 





They all say: ‘‘The largest and strongest Lloyds in the 
West.’’ We simply say: 


American Fire Underwriters 














' 7 . 
OF CHICAGO, ILL. & Fe a 
L ESTABL ED /885 S i 
Organized October, 1901. i CHARLES BROCK-JONES & CO. o | 
. AB: THE TEMPLE, CHICAGO. 4) 
MAN, AGERS : 
JOHN L. LUCAS, General Manager and Attorney. 8: North Awvrican Underwriters a} 
General Offices : ‘‘The Temple,” Chicago, Ill. E — OF CHICAGO, ILL. — Ss. 
{ LEADING UNDERWRITERS OF THE WEST) = 








SURPLUS LINES SOLICITED AT TARIFF RATES. 
JOHN L. LUCAS & CO., - U. S. General Agents, 


184 LA SALLE STREET, CHICAGO, ILL. 








| 


CGCUMMED POLICY LABELS 





PRICE LIST 
COLORS. EMBOSSED. 
Red and White, Black 
Blue and White. and 
$ 5.50 24M $10.00 

6.50 S BM........ 15.00 | 
7.50 TD Be coccsee 25.00 
10.00 










WE GUARANTEE SATISFACTION. 


‘THE WESTERN UNDERWRITER co. 








OF AACHEN. CERMANY. 
UNITED STATES BRANCH 


-—— 46CEDAR ST. —-_ 
164 La Salle Street, 413 Vine Street. N " 
CHICAGO. CINCINNATL Ew yor*® 


Tel. M. Tel. M. s077 
204 SEND FOR SAMPLES. | 
| 





P. M. STARNES, President, DE FOREST BOWMAN, Secretary. 
0.G.BEVUMNwov , \..- resident. 3 N. E. COFFIN, Counsel. 
CALVIN MANNING, 2nd Vice-President. & | Vv Ee A G E N ] ) a E. R. CARTER, Actuary. 
LEWIS SCHOOLER, [edical Director. 
HERE IS YOUR CHANCE TO MAKE MONEY. 


Investigate the plan of the 


NATIONAL LIFE & TRUST CO. 


A LECAL RESERVE, RECULAR LIFE INSURANCE COMPANY. DES MOINES, IA. 
Capital Stock, - . 200,000 


=a Look into the conditions of our Guaranteed Ten-Year Endowment Gold Bonds. Every bond or contract 
we Ewa onan : issued by this company is protected by a deposit of approved interest-bearing securities with the Auditor of 

=< * m™ the State of lowa. This company also issues regular level-premium Jegal-reserve life pol cies on the Non: 
ENDURING AS. Participating basis. Now is the time to secure the choicest territory. Special! inducements 10 men capable of 
7 TH EX 2 YRAMI DS .— acting as general agents. Address 


au ; C. C. OTIS, Hammond Bidg., Cetroit, Mich., GEO. M. SYLVESTER, Agency Director, 
ay ve Z Manager for Michigan. Central Dept., Tacoma Building, Chicago. 
E. C. TRUE, Matthews Bidg., Milwaukee, Manager for Wisconsin. 
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DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 
can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
sonal property is both artistically bound 
and printed. Form 614 is for a moder- 
ate-sized household. Form 612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 
the subject. Send 25 cents for a sample 
set. Your advertising card printed free 
on quantities of 100 or over. 

THe WESTERN UNDERWRITER COMPANY, 
413 Vine St., 164 La Salle St. 

Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2914. 








RIGHT TO THE POINT. 

Our Manual for Fire Insurance Agents, 
“Right to the Poini,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

THE WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 














The National Masonic 





Provident Association, 
MANSFIELD, OHIO. 


INCORPORATED 1890. 
Cash Surplus $25,000.00, 


Insures Masons, and those recommended by them, 
against Loss of Time by Sickness (all causes) 
and Accident, and Loss of Limb or Sight and 

ACCIDENTAL DEATH. 


SURPLUS LINES. 


Having been appointed sole Western Agents 
of the 


STANDARD LLOYDS OF NEW YORK, 
FIRE ASSOCIATION OF NEW YORK, 
ASSURANCE ASS’N OF ILLINOIS, 


we solicit surplus business from agents. Policies 
written on all classes of hazard, equitable rates. 
Liberal commission. Address 


C. A. VAN ANDEN & CO., 
164 LA SALLE ST., CHICAGO. 

















BOOK FOR ADJUSTERS. 


The well-known adjuster, W. H. Dan- 
iels of Chicago, has issued a book. giving 
a comprehensive explanation of the va- 
rious rules for the apportionment of loss. 
It is a handy reference book, containing 
many illustrations of complex apportion- 
ments under specific and blanket policies. 
Price, $1.50 in morocco. 

THE WESTERN UNDERWRITER COMPANY, 

‘Chicago. Cincinnati. 








DIAGRAM PAPER. 


We are now prepared to furnish special 
agents with diagram paper, 19x24, ruled 
in red squares and blue lines at 50 cents 
per dozen. Paper is a superior quality, 
fine linen and each sheet is printed to keep 
a memorandum of risks shown. 

Tue WESTERN UNDERWRITER CoMPANY, 

Cincinnati-Chicago. 








Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland. O 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





CRANE, NORRIS & DREW, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bidg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 





T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
UnitTep Bank BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law 


P. P. LEWIS, 


Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville. Ohio. 
Notary and Stenographer in Office. Fire. Life. Accident and 


Liability Insurance Litigation a Special.y Unquestioned 
references given 


CORBIN & COLE, 
Attorneys at Law, 
$16 Hammonp BuILpiNe, DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
special attention. 











Fire Insurance, 
470 Calumet Bldg., 189 LaSalle St., Chicago. 
Facilities for placing large lines oz. ai: classes of insure 
avie property. 


0. M. STAFFORD, GOSS & CO., 


BRoaDWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. Facilities for large lines. 


. ) Woodland and Willson Aves., 
Branch Offices: } Downtown Office: Century Bldg. 


FRED P. THOMAS & CO., 
General Insurance, 
STANDARD Buriipine, No 53 Evuciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 











EVARTS, TREMAINE & CO., 
General Insurance, 
805-7 WILLIAMSON BLDG., - CLEVELAND, OH4I0. 


Facilities for placing Jafge lines unsurpassed. 
COKRESPONDENCE SOLICITED, 





Commercial Underwriters 


OF CHICAGO. 
Solicit Surplus Business at Tariff Rates. 


We write the standard policies of the 
States of New York, Pennsylvania, New 
Jersey, Connecticut and Rhode Island. 

LOSSES PAID PROMPTLY. 
Home Office, 218 La Salle St, Chicago, Ill. 
HENRY COHN & CO., Attorneys. 
E. C. ULRICH, Office Manager. 








VEST POCKET TICKLER. 


Our Form 530, size 5%x2% inches, is 
a vestpocket expiration register, contain- 
ing maximum information in minimum 
space. Contains 26 pages with the fol- 
lowing data: Name and location, com- 
pany, No. of policy, amount, rate, pre- 
mium and expiration. Has double rul- 
ing; which permits insertion of special 
data or memoranda. Bound in flexible 
leather and good linen stock. Invaluable 
to the agent or broker. We will send 
you this “Multum in Parvo” (much in 
little) expiration register for 25 cents. 

If you use insurance records of any 
kind you should write in for our catalog. 
Illustrative and descriptive. Our goods 
are recognized by the insurance frater- 
nity as being the “standard of excellence.” 

THe WESTERN UNDERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 

















1902 


Western Mutual 


FIRE INSURANCE Co. 
OF URBARBA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation. 


1646 ~~ 


W.R. ROSS, President. C.A.ROSS, Secretary. 
E. T. O’KANE, Special Agent. 


THE 
Ohio Mutual Insurance Co. 


SALEM, OHIO. 


THE TWENTY-FIVE YEAR RECORD, 


Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies. 





Ohio Business Only. 


J. R. VERNON, J. AMBLER, 
President, Secretary. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 


N. S. Reed, J. W, Jenner, 
8. A. Jennings, 
H. R. Smith, 


W. W. Cockley, 
G. A. Clugston, A. C. Cummins, 
H. C. Hedges, J. A. Rigby. 


Assets, $1,600,000.00. 
H. R. SMITH, Prest. R. SMITH, Secy. 


J. W. Wacner, Pres. J. M. Coox, Sec'y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INS'RANCE CO. 
OF MANSFIBLD, OHIO. 


Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 








WUSINBSS CONPINED TO OHNnI!IO. 





“THE On|O COMPANY.” 


The Bankers Surety Company 


Willlamson Building, CLEVELAND, OHIO. 


CAPITAL - $500,000.06 FULLY PAID, 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 
$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 





ESTABLISHED 1888. 


BISHOP ano ADAMS 
FIRE INSURANCE BROKERS, 

Unexcelled facilities for surplus lines on all insurable property. 
145 La Salle Street, Chicago. 


MERCHANTS’ FIRE UNDERWRITERS. 
ALLIANCE FIRE UNDERWRITERS. 
Bishop and Adams, Attorneys in fact. 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 


We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock. Companies. 


CORRESPONDENCE INVITED. 
































THE WESTERN 





UNDERWRITER. 











The Man wre Reward, 
Write business. 


Grow with his work. 
Find recreation in his work. 


MUTUAL LIFE INSURANCE 


Assets, over $352,000,000 





Write more business each year. 
Develop, not work out a territory. 


Make his policyholders recommend him to their friends. 
Identify himself with the important men of his section. 


RICHARD A. McCURDY, President. 


Has assets larger than those of any other life insurance company in existence and bas paid policyholders more than any other company in the world. 


A man of character and ability, ambitious for a successful career in life insurance, should place bimself in communication with 


GEORGE t. DEXTER, Superintendent of Domestic Agencies. New York City. 


ie the Man vwho 


COMIPANY OF NEW YORK, 


Amount Paid Policyholders, over $569,000,000 











PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. | 


@ISURANCEIN FORCE, - - - + - 
ASSETS, 





$141 ,074,722.00 
45,144,797.71 





s 
In everything which makes Life Insurance perfectly safe, moderate in 
cost, and suitable to the needs of insurers the Provipenr is unexcelled. 
Evidence of the skillful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has 
beer only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 


WILLIAM D. YERGER, General Agent Western Ohio. 
Sle. tinton Teust Building, Cincinnati, Obie 
&. S$. SAPFOLD, General Agent, Bastern Ohio, 
ms 706-710 Garfield Building, Cleveland, Obie. 
JAMES W. JANNEY, General Agent, 
325 Marquette Building, Chicago, ll, 
BASSETT & REESE, General Agents, 
44 Home Bank Buliding, Detroit, [lich, 


SUN 
INSURANCE 
OFFICE 


OF LONDON, 
Chief Office in the United States, No. 54 Pine Street, New York, 
tgoth YEAR OF ACTIVE BUSINESS EXISTENCE. 


WESTERN DEPARTMENT,171La Salle St. CHICAGO, ILL. 
ZTAGENTS WANTED. 


The L. 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


Operates under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 
Profits arising in the conduct of its business, being apportioned to the 

persistent policy holder in cash or paid-up insurance. 

The Policies 
ef the Company are of the standard form on standard rates, liberalised 
to meet the most advanced ideas of life underwriting. 

The Agents 
of the company make money, as is apparent from the record of the Com- 
pany for 1901: 
ed ones in force, 





OLDEST IN THE WORLD. 





NDO 
ESTABLISHED ADITIO, 





oe 
- 





DDRESS THE COMPANY AT 
Agents Wanted. 044 retiows Temple, PHILADELPHIA, PA. 





The State Life. Insurance Company 


ANDREW M. SWEENEY, SAMUEL QUINN, WILBUR S. WYNN, 


President. V.-Pres. and Supt. of Agents. Secretary and Actuary. 
UNPARALLELED RECORD. 

Insurance Admitted Reserve and all Admitted 

in force. Assets. other Liabilities. Surplus. 
*895.... $3,648,600 $18,300 $16,068 62 432 
A4VG.... $7,659,500 $52,770 $45,493 $13,287 
1497.... $11,885,500 $160,891 $88,276 $62,616 
ESUS.... $17,049,000 $259,645 $152,037 $107,608 
1899.... $22,208,470 $417,781 $256,246 $161,534 

' 


1901..$33,615,656 $1,015,072 $699,418 $315,654 


Deposit with State of Indiana for Protection of all its Policyholders 
ONE MILLION DOLLARS. 


Every policy is secured by a deposit of ite entire reserve value with the State of Indiana, ia 
accordance with the provisions of the Legal Keserve Compulsory Deposit Law of Indiana. 








TO INSURANCE AGENTS Examine the Life Annuity Competitive Contract of this Company. Am 

onginal method of securing a closer fraternity of interests between the 
Agent and the Company. It gives the Agent an opportunity to grow with and share in the 
prosperity of this Company as it grows and prospers. It enables the average agent to win e com 
petency and become independent. WRITE FOR PARTICULARS, 


The Company has desirable territory for capable men. Contracts direct with the home office, 








FIRE 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


a i i idl 


Western and Southern Department, 205 La Satle Street, Chicage 


J. H, LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’l Agent 


Mutual Reserve Life Insurance Co, 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, NEW YORK. 


STATE OF NEW YORK 
INSURANCE DEPARTMENT. 
Augany, April 17, 1902. 
I, Francis Henpricks, Superintendent of insurance, do hereby 

,» that the Mutual Reserve Fund Life Association, now 
Mutual Reserve Life Insurance Company, of the City of New 
York, bas complied with all the requirements of law to be 
observed by such corporation, on reincorporation, and that it is 
authorized to transact the business of Life Insurance as ified 
in the First Sub-Division of Section Seventy of Article Il of the 
Insurance Law within this State, and that such business can 
properly be entrusted to it. 
Witness Whereof, I have hereunto subseribed my 
name, and caused my Official Seal to be affixed in 
duplicate, at the City of Albany, on the day and 
year first above written. 

FRANCIS HENDRICKS, 
Supt. of Insurance. 


Total Assets, $5,790,400.88. 
Death Claims Paid Since Organization - $50,000,000. 


TORNADO 
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TENNANT’S FIRE UNDERWRITERS. 
INDIVIDUAL LIABILITY, $10,000.00. TOTAL LIABILITY, $100,000.00, 
75 per cent of all premiums placed to reserve fund. 


ROBERT G. TENNANT, Attorney and Mgr., National Life Bidg., 159 La Salle St» 


BANKERS: AUDITORS: 
CENTRAL TRuUsT COMPANY OF ILLINOIS, INTERRATIONAL AuDIT CoMPANY, 
CHICAGO. 


UNDERWRITERS 
T. E. WELLS, Pres. Continental Pkg. Co., Chicago. 
SAMUEL A. McCLEAN, Jr., Vice-Pres. Continental Pkg. Co., Cage 
A. STAMFORD WHITE, A. 8. White & Co., Exporters, Chicago. 
JOHN GEDDES, Geddes & Co., Exporters, Chicago. 
GEORGE W. STONES Commission Merchant, Chicago. 
—— A. STERNE, Geo. M. Sterne & Co., Commission Merchants, 


Chicago. 

ARTHUR R. JONES, Arthur R. Jones & Co., Bankers, Chicago. 

ISIDOR GARTENLAUB, Gartenlaub & Co., Commercial Paper, Chicago. 
JOHN HEWITT, Pres. Miehle Printing Press & Mfg. Co., Chicago. 
ROBT. G. TENNANT, Insurance, Chicago. 


Irdorsed by insurance papers and mercantile agencies. 
Lines solicited on desirable risks when same are covered by reputable Fire 
Insurance Companies. 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, PRESIDENT. 


fesues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable, 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY. 


BANTA & SPAHR, Ohio Managers, 
URBANA, OHIO, 











S4m ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 
SPLICE COOL TE TOOT POTEET ESOT — 


SEED vn vc cacvcdedctcecsceseceeccesccedccsoceseosscceee, SENMENeee 
i 6h bike c00 buns b0s bORWeeeddeeereseescocccesscespee Gee 








Cincinnati General Agency: Northwestern Department: 
§ M. DE CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, . - CHICAGO. 
Tennessee, Arkansas and West Virginia. alam on oe ARREN, =. . —, | ase’? Secretaries 
National ie Insrance Company of Vermont: The Massachosits Mutua Lit lasuaace Ci 
JAMES T. PHELPS, Vice-President. CUTLER, Treasurer. es Springfieid, Mass. 


JAMES B. ESTEE, 2d Vice-President. 4 x B. BISBEE, Med. Director. 
Cc. E. MOULTON, Actuary. 


} 
THIS COMPANY HELD JANUARY |, 1902, AND CAINED | 
DURING THE PAST DECADE: 


INCORPORATED 1851. 


Assets Jan. 1, 1902, $28,291,564. Liabilities, $25,894,655 





| 
ASSETS, ° . $ 22,384,263.37 GAIN, ° “ 193.53¢ | 
SURPLUS, .. 2,230,212.37 GAIN, . . 144.6124; Surplus, $2,396,909. 
INSURANCE, . 108,573,050.00 GAIN, . «. 111.362 | Definite pald-up and cash surrender values written in every policy. 
Sells the Most Modern, Profit-Sharing, Non-Forfeitable | i aida aie > ne 
Contracts of Life, Term Endowment and Annuity insurance. ; JOHN A. HALL, - - President. 
GOOD ACENCY CONTRACTS FOR RELIABLE MEN. HENRY M. PHILLIPS, - Secretary. 


oe yee, & Gono oo nay lg wate. . man tens. —_ | 
. G. Drake, General Manager, No. arquet icago, Ill. 
Wm. S. Pond, General Manager. Majestic Bldg. ° Detroit. Mich. | CINCINNATI OFFICE: 201 Johnston Building. 


M. W. Marshall, General Manager, Nestor Block, Marquette, Mich. | CHICAGO OFFICE: 319 Merchants Loan & Trust Bldg., SMITH & BISHOP, Mgrs. 








LEADING FIRE LLOYDS 2&7 WEST. 


INTERIOR UNDERWRITERS, FARMER & THOMPSON, CHICAGO FIRE 218 La Sate st, 


Of CHICAGO, ILL. OOS Se ie Street, UNDERWRITERS ‘“#©Ado. 


Surplus Lines Solicited at Tariff Rates. a $37,500 
J. B. RODDICK, Attorney. Metropolitan Lioyds, Chicago. 
177 LaSalle S . National Fire Lioyds, Chicago. CHAS. C. REED, EDW. D. CLARKE, 
acest Northwestern Lioyds, Chicago. Treasurer. Attorney. 











NATIONAL UNION FIRE INSURANCE CO. 


PITTSBURG, PA. 


CASH CAPITAL, $500,000. 








DIRECTORS: 
A. W. MELLON H. K. PORTER. FRANCIS J. TORRANCE. 
CHARLES LOCKHART. T. M. ARMSTRONG JOHN FARRELL. 
H. C. FRICK Eo VILSACK. EDWARD A. WOODS. 
J. 4H. WILLOCK. H. BUHL WM. B. SCHILLER. 
JAMES B. BeieEe, Jr. } STUART BROWN. CHARLES E. CLAPP. 
WM. WITHERR B. F. JONES. WM. L. ABBOTT, 
GEORGE T. OLIVER. JOHN G. HOLMES. J. W. ARROTT. 

OFFICERS: 
3. W. WHEDOSk ean A. W. MELLON, Vice-President UNITED STATES BRANGH, 

. H. LOCK, Treasurer. E. COLE, Secreta ARTFO 
T. MONE, Assistant onan. - ys nO, Com. 





GEORGE E. KENDALL. Manacen. 








































